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Membership Matters. 
New Members reported during December. 
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ee eo Pree Bernard Taylor, Cashier 
Phenix. Point Vast Co. 6... i vecieiis. cikbvded Wm. W. Hodgson 
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An affiliated branch of iat National. hamnidiinn of Credit Men has 
been organized ait Des Moines, ‘Iowa, with: W. F. Mitchell, of the Cham- 
berlain Medicine: Co.,; as’ President, and D. M. Douglas, of Bentley & 
Olmsted Co., as Secretary. Assistant Secretary Stockwell and Mr. R. 
O. Green, of Fort Dodge, Iowa, assisted in the organization work. 


At the December meeting of the Cleveland Credit Men’s Association, 
held at the Chamber of Commerce on the thirteenth day of that month, 
much enthusiasm was manifested when Secretary Taylor announced the 
receipt of fifty-five applications for membership, received since the last 
meeting. This is the largest number reported at any one meeting in the 
history of the organization. The Cleveland Association has begun the 
publication of a four-page leaflet, which will be issued and sent to the 
members the first of each month. Its typographical appearance is neat 
and artistic, and its subject matter consists of brief notes on Association 
matters, and which are of interest to the members. The innovation is 
very highly appreciated by ail. 


An Endorsement 


MaysviL_E, Ky., December 9, 1905. 
National Association of Credit Men. 
Dear Sirs:—Enclosed please find check on the Chemical National 
Bank for $10.00 in payment of my dues for one year. 
Allow me to say that you have one of the greatest business organiza- 
tions of the age. Go on in the good work. 
Yours truly, Omar Dopson. 
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Items 
This is 1906! Don’t keep on travelling in the 1905 rut. 


The Minnesota Retail Implement Dealers’ Association is in favor 
of the repeal of the bankruptcy law, which they claim places a premium 
on dishonesty and works particular injustice to implement dealers. 


At a meeting of the Rhode Island Business Men’s Association, held 
on December 1, 1905, at Providence, R. I., resolutions were adopted pro- 
testing against the repeal of the bankruptcy law. 


The National Association of Credit Men has published the report of 
the Committee on Commercial Law of the American Bar Association. 
The report was presented at the last convention of the Association, and is 
a strong argument in favor of a permanent bankruptcy law. The National 
office will supply copies upon request. 


The Journal of Commerce points out in its article on “New Year 
Prospects,” that the chief source of possible danger is in the over-exten- 
sion of credit, saying, “There is also danger in an over-expansion of 
credit, reckless speculation and imprudent banking, which no wealth of 
resources or capacity for production could avert.” 


Bills calling for the repeal of the Bankruptcy. Act have been intro- 
duced in Congress by Senator Dolliver, of Iowa, and Representatives 
Cousins, of lowa; Kinkaid, of Nebraska; Clayton, of Alabama; Bell, of 
Georgia; Sims, of Tennessee, and Murphy, of Missouri. Amendatory 
bills have been introduced by Senator Foraker, of Ohio, and Representa- 
tives Esch, of Wisconsin; Bartlett, of Georgia; Waldo, of New York, 
and Taylor, of Ohio. . 


Secretary E. E. Hoss, -Jr., of the Credit. Men’s Association of Chat- 
tanooga, has entered the emnploy of R. G. Dun & Co., and is ow located 
at Birmingham, Ala. 

The annual banquet of the Rochester Credit Men’s. Association will 
be held on January 18th. Among the speakers will be Lieutenant-Gov- 
ernor Bruce and ex-Lieutenant-Governor Woodruff. 


Mayor Cutler, of Rochester, and Mayor Adams, of Buffalo, will 
speak at the annual banquet of the Buffalo Credit Men’s Association, to 
be held on January 11th. 


On January 23d the Philadelphia Credit Men’s Association will 
give its annual dinner. President Fessenden will be the guest of honor. 
A large delegation from the membership of the New York Credit Men’s 
Association will escort the President to Philadelphia, and home again. 


On the twenty-fifth of January the New York Credit Men’s Asso- 
ciation will give a “Bankers’ Night.” A delegation from the Phila- 
delphia Credit Men’s Association will be entertained at that time. 


Pursuant to a call issued by State Vice-president King of Youngs- 
town, Ohio, delegates representing the Cincinnati, Cleveland, Columbus 
and Youngstown Credit Men’s Associations held a conference on Decem- 
ber 18, 1905. The conference was held in the rooms of the Columbus 
Credit Men’s Association, and was called to order by State Vice-president 
King. A number of matters of interest to the Credit Men of Ohio were 
discussed. 


The National office has issued, in pamphlet form, Senator Knute 
Nelson’s address delivered at the annual meeting of the Minnesota 
Bankers’ Association, on the National Bankruptcy Law. Copies can be 
had from the Secretary-Treasurer upon application. 
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Members are again reminded that the National office can supply a 
binder which will hold twelve copies of the BuLLETIN. Start the New 
Year right by keeping a file of the BULLETIN. 


The Phillips-Bell Shoe Co. of Duluth, have purchased the entire 
manufacturing plant of the McLaren-Mussen Shoe Co., of Eau Claire, 
Wis., and will move the same to Duluth. 


The Wichita Credit Men’s Association has issued a letter to its 
members to be used by them in urging their customers to carry enough 
of the right kind of fire insurance. 


The Chicago Credit Men’s Association has been incorporated. 
Among the incorporators were these officers of the Association: J. C. 
Boss, President; C. P. Coffin, Vice-president ; C. H. Newhall, Treasurer ; 
John Griggs, Secretary. 


An adjustment bureau has been organized by the Milwaukee Asso- 
ciation of Credit Men, the details of which appear in Local Association 
Notes. 


Chas. L. Bird for twenty years in the employ of Brown, Durrell & 
Co., Boston, Mass., has severed his connection with that firm. Mr. Bird 
has opened an office in the Merchants’ Building, Boston, where he will 
conduct business, handling collections and adjustments. Mr. Bird is 
favorably known to many credit men, he having acted as Secretary to the 
Boston Credit Men’s Association for a number of years. 


The Cleveland Credit Men’s Association have issued a membership 
list which contains the names of members alphabetically arranged, classi- 
fied as to business, together with street address and telephone call. 

The Christmas numbers of the trade papers are each year more elab- 
orately prepared. They are works of art and giants in size. 


David S. Ludlum has been appointed Chairman of the Committee in 
charge of the adjustment bureau of the Philadelphia Credit Men’s Asso- 
ciation. 


Isaiah Josephi, of Alfred Benjamin & Co., New York City, died on 
Sunday, December 17, 1905, after a short illness, at the age of fifty-three. 
Mr. Josephi was one of the prominent men in the clothing industry of 
ee ees States, and a staunch supporter of the National Association of 

othiers. : 


Mr. George Guckenberger, President of the Atlas National Bank, 
has been elected President of the Cincinnati Credit Men’s Association. 


The Cincinnati Association has recently taken in a number of new mem- 
bers. 


The Credit Men’s Association of Baltimore has begun active work, 
preparing for the next annual convention of the National Association of 
Credit Men, which will be held under its auspices, June 13, 14, 15, 1906. 
Committees have been appointed, the Chairmen of which are: Finance, 
M. F. Burgess; Entertainment, J. Harry Tregoe; Hotels, W. J. Carter; 
Publicity, E. A. Davis; Badges, R. T. Baden; Convention, Samuel 
Rosenthal, Jr.; Reception, J. Ross Diggs. 

The Entertainment Committee have under consideration the follow- 
ing program :— 

Wednesday, June 13—Reception of the delegates and smoker to fol- 
low in the evening. 

Thursday, 14th—A trip to Annapolis in the morning, where the day 
will be spent, followed by a moonlight excursion down the bay. 

Friday, 15th—Delegates to be shown the city in carriages and the 
convention to be closed by a banquet at the Lyric. 
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The Chamber of Commerce of Pittsburgh does not favor a revision of 


the present tariff schedule. At a recent meeting of the Chamber these 
resolutions were adopted :— 


Resolved, That the Chamber of Commerce of Pittsburgh is opposed 
to any revision, or agitation of revision of the present tariff schedules of 
the United States, at this time of unbounded prosperity and well-settled 
business conditions, which we believe would be greatly disturbed thereby. 


Resolved, That we are opposed to the conclusion of any treaty of 
reciprocity with Germany or other countries of Europe, at the present 
time, deeming such to be unnecessary and unwise. 


Resolved, That our representatives in the National Government be 
requested to do all in their power to defeat any attempt at tariff revision 


or the conclusion of reciprocal trade treaties in the forthcoming session of 
Congress. 


Resolved, That this report and these resolutions be printed and copies 
sent to our representatives in Congress and other commercial organiza- 
tions; also that the subject be presented to the National Board of Trade 
at its next meeting, for consideration and action. 


The National Shoe Wholesalers will hold a Convention on January 
25, 1906, in the Hotel Somerset, Boston, Mass. President Daniel P. 
Morse and Secretary Geo. C. Houghton, in announcing the Convention, 
say in part :— 

Your president and secretary were designated as a committee to 
arrange for this convention, and they consider the question :— 

Whether the material advances in leather, and consequent necessary 
advances in shoes, are to be permanent, or whether, like several similar 
advances in the last twenty years, they are likely only to be temporary— 
as the most important matter before the trade to-day, and that the opinion 
of the best minds in the trade on this subject would be of great educational 
value and of great use to all of us in formulating our plans in the future. 

To this end it has been deemed wise to ask a representative of the 
hide interests, and also of the United States Leather Company to address 
us, from their viewpoint, giving us the reason, if they can, why such ad- 
vances are necessary. 

We are also asking some of the most prominent members of our 
Association to give their views in an oral or written address, as they may 
prefer, after which we shall, have a general discussion. 


False Credit Indictments. 


John J. Dunphy, who was in business under the name of John J. 
Dunphy & Sons, Tanners, at 99 Gold Street, New York City, has been 
arrested on a bench warrant issued by Recorder Goff. His manager, 
Jacob De Witt, was arrested at Paterson, N. J., and will be extradited. 
Dunphy was released in $5,000 bail, furnished by his sisters. 

Dunphy and De Witt have been indicted for larceny. The specific 
sum is $7,000, although it is alleged that they got away with much more 
by making false credit statements. Dunphy filed a petition in bankruptcy. 
in March. A month before that it is charged that Dunphy got Hathaway 
& Co., Note Brokers, at 45 Wall Street, to handle promissory notes for 
$25,000. It was represented that Dunphy & Sons had assets for $259,000 
while the books of the firm, according to the indictment, showed that it 
was insolvent. “Several banks, including the First National Bank of 
Chicago and the Fourth National and National Bank of Commerce of this 
city, held paper of Dunphy & Sons for nearly $75,000 
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David H. Brown. 


David H. Brown was born in the town of Reading, Michigan, Feb- 
ruary 8, 1872, where he lived until 1876, when his parents moved to 
Grand Ledge. Here he received his education in the public schools, and 
at the age of seventeen entered the employ of the Grand Ledge Chair 
Company, which company afterwards became the Michigan Chair Com- 
pany of Grand Rapids. 

In May, 1905, Mr. Brown, after serving the Michigan Chair Co. 
for seventeen years, disposed of his interest in that Company, and assisted 





in reorganizing the Century Furniture Company, of which he is now 
Secretary-Treasurer. 

Mr. Brown is President of the Grand Rapids Credit Men’s Asocia- 
tion, and a member of the National Committee on Investigation and Pro- 
secution. 

As Chairman of the Membership Committee of the Grand Rapids 
Credit Men’s Association, Mr. Brown had the satisfaction of seeing the 
membership increase from 54 to 108 members, while under his administra- 
tion as president the membership record has reached its present high 
water mark of 147. , . 
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An Adjustment Bureau Case. 


That immediate and intelligent investigation and concerted action is 
necessary on the part of all parties interested in bankrupt cases, in which 
there is the least suspicion of concealment or preferences has been very 
clearly demonstrated in the results secured by the Investigation and 
Adjustment Bureau of the Columbus, Ohio, Credit Men’s Association, in 
what is known as the Hafer case. The facts, in brief, are as follows: 
On ‘October 19, 1905, Henry Hafer, of Byesville, Ohio, filed a voluntary 
petition in bankruptcy, and a meeting of the Columbus creditors was 
called on the morning of the 20th. From the information at hand, it 
was deemed advisable to make an investigation and a representative of 
the Columbus Adjustment Bureau went to Byesville, and his investigation 
disclosed that from September gth to 19th preceding, the bankrupt had 
conducted a special sale, during a part of which time he employed eighteen 
clerks, and that large quantities of merchandise were sold, the sale having 
been very extensively advertised throughout the neighboring counties, and 
from reports being well patronized. He also discovered that a shipment 
of 1,800 pounds of boots, shoes and dry goods had been made to one 
creditor, and about 600 pounds to another—shipments having been made 
on the 14th and 16th of October, preceding the filing of the petition. 

Upon receiving this report, an application was at once made for the 
appointment of a receiver, and an examination of the bankrupt was held. 
The receiver succeeded in securing a copy of the advertisement showing 
examination, said that the sale was a failure; that he did not take in an 
amount to exceed $600 for the ten days. Depositions were then taken in 
Chicago showing that the advertisers were paid 10 per cent. of the gross 
sales, and that their commissions amounted to $180 for seven days, in- 
dicating that the sale amounted to at least $1,800. Without disclosing 
this, a second examination was held, and the bankrupt repeated his former 
statements to the effect that he did not receive more than from $400 to 
$600 at this sale. After learning that the information was in possession 
of the Bureau the bankrupt the nadmitted that he took in about $1,600, 
and that he had spent $100 in Cleveland “out with the boys” ; that he had 
given his brother-in-law, sister-in-law, uncle and several of his cousins, 
amounts ranging from $50 to $150. 

The referee has not yet made a finding on the application of the 
trustee to direct him to pay over $1,400, which, it is alleged, he is con- 
cealing, but it is believed that an order will be made for the return of a 
very substantial amount. Demand was made upon the creditor receiving 
the largest quantity of goods, amounting to about $1,250, which, it was 
claimed, was taken in payment of an indebtedness of like amount. A 
settlement has been made with this creditor without suit, by which about 
$700 was paid to the trustee, and the claim of $1,250 cancelled against the 
estate. 

The Cincinnati Credit Men’s Association co-operated with the Colum- 
bus Association in the administration of this estate, although the two 
associations did not have a sufficient number of claims to control the 
election of a trustee. 


Warning. 


Members of the National Association of Credit Men are warned 
against making payments in advance for services to be performed, on the 
part of those soliciting for collection accounts which have been charged 
to profit and loss. Members should communicate with the National 
Office before placing such accounts in the hands of parties unknown to 
them. ; 
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Walter G. Seely, Jr. 

Walter G. Seely, Jr., President of the Detroit Credit Men’s Associa- 
tion, is a native of Buffalo, New York. Mr. Seely was educated in 
the public schools of Detroit, his parents having taken up their residence 
in that city. 

As a boy Mr. Seely entered the Detroit office of Sherman S. Jewett 
& Co., stove manufacturers of Buffalo, continuing with that firm until 
the death of Mr. Sherman S. Jewett brought about the closing of the 
Detroit Branch, of which Mr. Seely was then manager. 











In February, 1900, Mr. Seely became manager of the Credit Depart- 
ment of the Detroit Stove Works, in which position he still continues. 

Mr. Seely has been identified for a number of years with the Detroit 
Credit Men’s Association, of which he is now serving his second term 
as president. 

Mr. Seely is chairman of the National Committee on Mercantile 
Agency Service. 

In Masonic circles Mr. Seely is prominent, being a member of Union 
Lodge of S. O. No. 3, F. and A. M., and also a member of Detroit 
Commandery No. 1, Knights Templar. Mr. Seely is Past High Priest 
of Peninsular Chapter No. 16, Royal Arch Masons. 











Mr. Seely is actively interested in the affairs of the Methodist 
Episcopal Church, conducting a large Bible Class for adults, and has 


served as President of the City,District and State organizations of the 
Epworth League. 


Report on Bankruptcy Matters. 
DEPARTMENT OF JUSTICE. 


WasHIncTon, November 27, 1905. 


Sir: I have the honor to submit the following report for the year 
ending September 30, 1905, of the practical operation of the act estab- 
lishing a uniform system of bankruptcy throughout the United States. 
approved July 1, 1898, and of the amendatory act of February 5, 1905. 

By Section 54 of the original act, all officers having any connection 
with the administration of the law are required to furnish in writing and 
transmit by mail to the Attorney-General for statistical purposes such 
information as may be within their knowledge, and as may be shown by 
the records and papers in their possession. Pursuant to this provision, and 
in accordance with the custom heretofore prevailing, semi-annual reports 
were required to be furnished by the clerks of the various courts and 
by the referees in bankruptcy throughout the United States. Because 
of the large number of these reports submitted to the Department and 
the varying method of keeping the records, in the absence of any pro- 
vision of law requiring uniformity in this respect the work of tabulation 
is difficult and laborious. It may be safely said, however, that the result 
is ample compensation for the time and labor expended. 


VOLUNTARY CASES. 
NUMBER FILEp. 


The reports from the clerks of the courts of bankruptcy show that 
the grand total of voluntary proceedings instituted during the year was 
13,852, of which 7,346 were commenced during the first six months of 
the year and 6,506 during the latter six months. In this total, however, 
the Northern District of Florida, the Southern District of Indian Ter- 
ritory, and the District of New Jersey contain reports for six months 
only, tHe reports for the remaining six months being missing. The total 
number filed during the year is 70 more than for the year ending Sep- 
tember 30, 1904, but is about 450 less than the number of proceedings 
instituted during the year 1903, 2,500 less than for the year 1902, and 
about’ 6,000 less than for the years 1899 and 1900. As was anticipated 
in the*earlier reports submitted to Congress each year since the enact- 
ment of the law there has been a gradual decrease in the number of 
voluntary petitions filed. This may, no doubt, be largely attributed to 
the fact that during the earlier years of the operation of the law many 
insolvents of years’ standing took advantage of the Federal statute who 
had already obtained a discharge under the State insolvent laws, but 
who desired a discharge which would be operative as a release to past 
obligations throughout the limits of the United States, and which would 
not be restricted to the particular jurisdiction in which the insolvency 
proceedings had been instituted, as is true with proceedings instituted 
under the State laws, they having no extra territorial jurisdiction or 
effect. 

For the year ending September 30, 1899, the total number of volun- 
tary proceedings instituted was 19,176; for the year 1900, 20,128; for 
the year 1901, 17,015; for the year 1902, 16,374; for the year 1903, 
14,308, and for the year 1904, 13,784. It may be safely said, therefore, 
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that the number of petitions annually filed is now about normal and 
relate particularly to current insolvents, and is only likely to be increased 
in the event of some financial depression. 

The States showing the largest number of cases filed during the year 
are as follows :— 

New York, with a total of 1,363 petitions, of which 282 were in the 
Northern District, 593 in the Southern, 213 in the Eastern, and 275 in 
the Western. 

Illinois, with 1,358 petitions, made up of 1,281 in the Northern Dis- 
trict and 77 in the Southern. 

Alabama, with a total of 1,275 petitions, made up of 1,068 in the 
Northern District, 157 in the Middle, and 50 in the Southern. 

Massachusetts, with a total of 1,103 petitions. 

Maine, with a total of 651 petitions. 

Ohio, with a total of 621 petitions, made up of 356 in the Northern 
District and 265 in the Southern. 

Pennsylvania, with a total of 521 petitions, made up of 175 in the 
Eastern District, 120 in the Middle, and 226 in the Western. 

The maximum number of proceedings for the year 1904 was reported 
from Illinois, where it appeared that 1,458 petitions had been filed. New 
York followed with 1,443, and Alabama with 1,295. Each of these States 
shows a slight falling off in the number of petitions for the present year, 
though the decrease is not marked. 

The States and Territories showing the smallest number of petitions 
filed during the present year are as follows: Alaska, 2; Porto Rico, 3; 
Arizona, 6; New Mexico, 7; Nevada, 9; Wyoming, 13; Delaware, 14; 
Idaho, 19; and Hawaii, 22. 

It also appears that adjudications were had in 13,556 voluntary cases, 
while in 478 cases the petitions were dismissed. It also appears that 


t discharges were refused in 92 cases, while in 187 compositions were 
; confirmed by the courts. 
f LIABILITIES AND ASSETS. 
7 During the year it appears that 10,995 voluntary cases were closed, 
. in 6,515 of which the total assets realized amounted to $8,045,326 and 
1 the liabilities involved therein aggregated $102,184,567. In the remain- 
~ ing 4,480 cases no assets were realized. The summary also discloses the 
. fact that in the petitions upon which reports were made the liabilities 
d scheduled in 1,534 cases were between $100 and $500; in 1,667 cases, 
d between $500 and 1,000; in 4,662 cases, between $1,000 and $5,000; in 
‘a 1,303 cases, between $5,000 and $10,000; in 782 cases, between $10,000 
f and $20,000, and in 673 cases, in excess of $20,000. 
0 NATURE OF BUSINESS. 
2 The referees’ reports further show that of the cases closed 820 of 
it the petitioners were farmers, 5,426 wage-earners, 3,505 merchants, 328 
st manufacturers, 136 were persons engaged in some profession, and 780 
d were contractors, real estate men, and persons engaged in various other 
y business not comprehended in the foregoing enumeration. 
d 
or INVOLUNTARY CASES. 

NuMBER FILED. | 
a During the year ending September 30, 1905, 3,004 petitions were 
| filed to have insolvents adjudged involuntary bankrupts, but of these 
> 410 were dismissed, either because the court had no jurisdiction or 


because no act of bankruptcy had been committed. The number of 
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proceedings instituted the past year is about 200 less than for the year 
1904. In 151 involuntary cases compositions were confirmed. 


ASSETS AND LIABILITIES. 


During the year 1,708 involuntary cases were closed, in which the 
liabilities were scheduled at $49,724,250, while the net assets realized 
therefrom amounted to $9,582,492. Of the other cases closed, 267 dis- 
closed no assets, while in 249 the assets were less than $500. Of the 
cases closed, the liabilities in 384 were in excess of $20,000; in 277, 
between $10,000 and $20,000; in 338, between $5,000 and $10,000, and 
in the remainder they were less than $5,000. 


NATURE OF BUSINESS. 


The petitions disclose the fact that of those who were adjudged 
involuntary bankrupts 7 were professional men, 174 manufacturers, 
1,066 merchants, and the remainder persons and corporations engaged 
in various kinds of business. The reports as submitted show the occu- 
pations of a number of persons against whom involuntary petitions were 
filed to be that of farmers and wage-earners. Under the law, neither 
a farmer nor a wage-earner, who is one who works for wages and whose 
pay is less than $1,500 per annum, can be adjudged an involuntary 
bankrupt; and the fact that the reports state the occupation to be of 
this character is doubtless because at some period of the six months 
immediately preceding the filing of the petition the occupation was of 
this nature. 

FEES AND EXPENSES. 


While the statute requires a statement to be made of the expenses of 
administering the estates of bankrupts, it is found almost impossible to 
get any report from the various referees which will enable a fair sum- 
mary to be made. This, however, is due to the varying method of keep- 
ing accounts, and to the fact that in one district the court may be a 
strict constructionist of the law and limit the charges to those specifically 
mentioned, while in others the court in interpreting its provisions has 
allowed certain incidental expenses in connection with the settlement of 
the insolvent’s estate as being a necessary part thereof. Owing to the 
lack of uniformity in the interpretation of the law in this respect it has 
been impossible thus far to obtain data which will be of any material 
service. Although efforts have been made to obtain uniformity in this 
matter, many referees still include in the costs charges for care and 
preservation of the estate, which can hardly be considered as a part of 
the expense of administration upon which the law seems to require a 
report. It may be safely stated, however, that the reports show that 
the law is being economically administered and, as a rule, at much less 
expense than ordinarily found to be the case in the settlement of insol- 
vents’ estates under the various State statutes. 


THE PRACTICAL OPERATION OF THE LAw. 


The wisdom of the constitutional provision authorizing the enact- 
ment of a system of bankruptcy uniform throughout the United States 
is daily demonstrated in the practical operation of the law enacted on 
July 1, 1898, which is now in force, and which makes provision for a 
uniform system of bankruptcy throughout the United States. With 
the growth of the nation, the progress and advance made in communi- 
cation between the several States of the Union and the colonial posses- 
sions, the advantages of such a law is felt by merchant as well as 
customer, and by debtor as well as the creditor, while, if properly admin- 
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istered, is a dread to the dishonest insolvent. The constitutional pro- 
vision authorizing the enactment of such a statute foreshadowed the 
demand for uniformity in laws in the several States, as shown in the 
present agitation for uniformity in laws affecting the commercial and 
social integrity of the nation, as more particularly illustrated with refer- 
ence to laws relating to negotiable instruments and divorce. 

The practical operation of the law as originally enacted soon .devel- 
oped imperfections which were neither foreseen nor could have been 
anticipated. By the amendatory act of February 5, 1903, Congress 
eliminated those objectionable features and made more difficult the dis- 
charge of the dishonest insolvent, interpreted the section with reference 
to the proof of the claim after the receipt of a payment on account so 
as to require the surrender of known preference only, as a condition 
precedent to the proof of a claim against the estate of an insolvent and 
has otherwise removed much which was the subject of criticism. The 
amendatory act has now been in force sufficiently long to demonstrate 
its propriety and to reduce to a minimum the objection to the law. 
Consequently such bodies as the American Bar Association, the National 
Association of Credit Men, the Commercial Law League of America, 
boards of trade, and other organizations perhaps more vitally interested 
in the proper administration of the law and in closer touch with its results 
than any other body of men, have in convention assembled placed them- 
selves upon record as favoring the systern now in force. 

An occasional discordant note in the operation of the law is still 
heard, but the cause is not far to be sought. Some personal grievance 
by reason of the release of an obligation, the setting aside of a prefer- 
ential payment to some favored creditor to the disadvantage of the other 
creditors, or because larger fees are earned under the State insolvent 
laws than under the limitation placed by the Federal statute, may, as a 
rule, be ascribed as the cause. ; 

More or less complaint has arisen in the State of Alabama, where 
local conditions are almost entirely to blame. Under a State statute 
affecting the right to attach or garnishee the wages or salary of the 
laboring class, hundreds of poor unfortunates with total liabilities in many 
instances less than $500, have been driven to seek relief under the Federal 
law as a matter of self-preservation. Of a total of 2,655 voluntary cases 
throughout the United States in which fees were not paid at the time of 
the institution of the proceedings, 873 of such petitions were from the 
Northern District of Alabama, while in only 195 were the fees paid; in 
the Middle District of the same State there were go cases not paid out of 
a total of 157 cases filed. Furthermore, this State has almost invariably 
shown more cases filed in forma pauperis than any other State or several 
States in the Union. 

It may not be amiss to reiterate the suggestion heretofore made that 
upon the creditors lies the responsibility largely for the proper adminis- 
tration of the law. Accordingly the filing of proofs of claim direct with 
the referee in a distant city, relying upon the possibility that some other 
creditor will not be as shortsighted, but will be represented either person- 
ally, by agent or attorney, before the referee and court, is most dangerous 
and seriously jeopardizes the interests of all creditors. If this pernicious 
practice should become general and all creditors should pursue it the 
dishonest insolvent would soon conclude that he can with safety and 
impunity, intentionally or otherwise, fail to schedule his assets. Fraudu- 
lent conyevances and preference may be made by him in safety upon the 
confident expectation that the lack of interest on the part of the creditors 
to see that representation is had at the meeting of creditors, will preserve 
inviolate such transfers for his future benefit. The safety in the admin- 
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istration of the law and one of its most important provisions is that guar- 
anteeing to all creditors, either personally, by agent or attorney, the right 
to cross-examine and investigate the affairs of the bankrupt to the end 
that his assets may all be applied to their equitable distribution among 
his creditors. It is false economy, therefore, of the most serious kind 
to file such claims direct, relying upon the referee to make investigations. 

The referee is in effect a judge of the court with certain limited juris- 
diction, though almost the equal in bankruptcy matters to that of the 
Federal judge holding the Court of Bankruptcy. It is neither his prov- 
ince nor his duty to act the part of counsel for trustee or creditor. He 
should be neither biased nor prejudiced in favor of either creditor or bank- 
rupt, and, therefore, the impropriety of his personally taking part as 
counsel for creditors may be readily appreciated. It cannot be urged too 
strongly, therefore, that nothing should be done to indicate to the insol- 
vent a lack of interest in the proceedings which will operate as an induce- 
ment to fraud; that the practice of sending claims direct should be con- 
demned, and that all creditors should be represented in some way before 
the referee, to the end that the law may be properly administered. 

The outlying possessions, namely, Hawaii, Porto Rico, and Alaska, 
like the older States of the Union, have been quick to appreciate the 
advantages guaranteed by the Federal law relating to insolvents, and 
show the institution of proceedings both voluntary and involuntary in the 
courts of those Territories. ‘ 

There seems to be no necessity at the present time for any amend- 
ment of the law as now enforced. The law as modified by the amenda- 
tory act appears to be meeting the demands of the commercial com- 
munity, and business has adjusted itself to meet the prevailing conditions, 
while credits are extended with this statute in mind. 

Should Congress, in its wisdom, however, deem it advisable to amend 
the law, then provision should be made authorizing corporations to 
become voluntarily bankrupt. No good reason, at the present time, 
seems to exist for limiting this right to involuntary proceedings against 
corporations. As now enforced, while they may not become volun- 
tarily bankrupt, they may, in effect, by indirection become so, by 
admitting in writing their inability to pay their debts and expressing 
their willingness to be adjudged a bankrupt on that ground. 

Another feature of the law which should receive attention in case 
of amendment, is with reference to the right of appeal from the Court 
of Bankruptcy for the District of Columbia. As at present enforced, 
all appeals lie direct to the Supreme Court of the United States from 
the Court of Bankruptcy instead of first to the Court of Appeals of the 
District of Columbia. Accordingly, appeals are expensive for litigants, 
and may prove burdensome to the Supreme Court of the United States, 
should advantage be generally taken of the statute. No good reason 
is known why a distinction is made between the practice in the States 
and the District of Columbia. In the several States appeals lie from the 
Courts of Bankruptcy to the Circuit Courts of Appeal. In other litiga- 
tion in the District of Columbia appeals lie first to the Court of Appeals 
of the District and then to the Supreme Court of the United States, and 
the same rule should apply in bankruptcy matters. 

The statistics with reference to the nature of the business of those 
who became voluntary bankrupts, disclose the interesting fact that the 
benefits of the law are not availed of by, or restricted to, any particular 
class of citizens, but that all alike take advantage of its provisions. Out- 
side of the merchants, it is to be noted that 820 were farmers and 5,426 
wage-earners, the latter being persons who labor for wages or salary not 
in excess of $1,500 per annum. The fact that so large a proportion of 
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cases closed was of this class of persons accounts for the meager assets 
realized. That persons of this class take advantage of the law has been 
criticised in certain sources, but such criticism overlooks the fact that 
the small liability of the wage-earner, mechanic, or farmer weighs as 
heavily, if not more so, upon these citizens as upon the merchant with 
greater resources. 

The fact that of the cases closed but 3,505 were of merchants and 
328 manufacturers is a strong indication of the financial prosperity now 
prevailing throughout the United States. 

The amendment of February 5, 1903, forbidding the referee or 
trustee, under any form or guise, to receive any other or further com- 
pensation for his services than expressly authorized and prescribed by 
the act, and forbidding the court to make any such allowance, has proven 
extremely beneficial and has operated to reduce many incidental charges 
imposed by referees and passed by the courts. The amendatory act 
allowing the referees to charge a fee of 25 cents for every proof of claim 
filed, such allowance to be paid from the estate, if any, as a part of the 
cost of administration, has removed much of the criticism raised by 
reason of the varying practice in this respect in the different districts. 
Prior to the amendment, some courts authorized referees to tax a fee of 
$1 for every proof of claim filed, to be paid by the creditor upon making 
proof, while in others the amount was smaller, while in still others the 
courts forbade the assessment of any charge whatever for this service. 
The amendment has operated to eliminate this conflict and to make the 
administration of the law uniform in this respect, and is meeting with 
general approval. 

A number of important test questions affecting the practical opera- 
tion of the law have reached the Supreme Court of the United States 
during the past year, but specific reference thereto is not deemed neces- 
sary. Very respectfully, 

Epwin C. BRANDENBURG. 
The ATTORNEY-GENERAL. 


New Jersey Judgment Debtors’ Act. 


The constitutionality of the New Jersey Judgment Debtors’ Act is 
now before the Courts of that State for determination. 

Believing there to be sufficient in this law to interest the members 
of the National Association of Credit Men, the Secretary-Treasurer in- 
vited Mr. Eli H. Chandler of Atlantic City, a prominent member of the 
New Jersey State Bar, to prepare a review of the law for publication in 
the BuLtetin. The law and Mr. Chandler’s comments on the same are: 

New Jersey Laws, Sessions of 1901, Chap. 177, a further supplement 
to an act entitled “An act respecting any execution,” approved Mar. 27, 
1874. 

Be it enacted by the Senate and General Assembly of the State of 
New Jersey: 

1. Section 23 of thé said act to which this is a supplement be and 
the same hereby is amended so as to read as follows: 

23. When an execution against the property of any debtor, individual 
corporation, ° unincorporated company or voluntary association, upon a 
judgment recovered or docketed in the Supreme Court or in the Circuit 
Court.or Court of Common Pleas, in and for any County. in this State, 
or from any of the district courts in any of the cities of this State shall 
be returned by the officer to whom. it is delivered, unsatisfied in whole 
or in part, it shall be lawful for any judge of the court out of which said 
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execution issued, in term time or vacation, on application by the judg- 
ment creditor, in manner hereinafter provided, to make an order requir- 
ing the judgment debtor to appear and make discovery on oath concern- 
ing his, its or their property and things in actidn, before such judge or a 
supreme court commissioner, to be designated in said order at a time 
and place in said order specified. 

2. Section 24 of said act to which this act is a supplement be and 
the same is hereby amended so as to read as follows: 

24. The judgment creditor, before he shall be granted such orders, 
shall present to said judge a petition, verified by the oath of such creditor, 
his agent or attorney, in which he shall state the amount due on said 
execution the return made thereon by the officer to whom it was issued, 
and his belief that said judgment debtor hath property or money or things 
in action due to him. or held in trust for him, where the trust has been 
created by, or the fund held in trust has proceeded from himself, over 
and above such property as is or may be reserved by law, on presentation 
whereof, said order shall be made; and the said judge shall further, on 
allegation in said petition, or in one supplementary thereto and proof by 
the oath of the party or of any other person of fact and circumstances 
showing that any person owes the said debtor, or hold money or property 
in possession or action in trust for him or for his use as aforesaid, make 
order forbidding the payment of such debt, or the transfer of said prop- 
erty, or money by or to the said debtor or any third person, until further 
order to be by him made; affidavits verifying said petitions may be taken 
before any officer authorized by law to administer oaths, and if any person 
in any affidavit or examination taken under this act shall wilfully and 
corruptly swear falsely, he shall be deemed guilty of perjury. 

3. Should it be disclosed upon the examination of any judgment 
debtor, and under the proceedings provided for in this act, that the said 
judgment debtor is entitled to, and is in receipt of an income, or any 
property or money or things in action, held in trust for the debtor, except 
such trust funds as are now exempt by law, then it shall be lawful for the 
judge granting said order for discovery, upon the return of such dis- 
covery and examination, to direct the judgment debtor to make payments 
at stated periods in installments, and upon such terms and conditions as 
the said judge may direct, out of such income on all amounts of the said 
unsatisfied judgment; application may be made at any time upon behalf 
of the judgment creditor or judgment debtor to modify the terms of such 
order, and said judge shall have power to do so. 

4. All acts and parts of acts inconsistent with this act be and the 
same are hereby repealed, but this act shall take effect immediately. 

Approved March 22, Igol. 





The Act of the General Assembly of the State of New Jersey, ap- 
proved March 22, 1901, entitled: “A further supplement to an act entitled 
an ‘Act respecting an execution,’ approved March 27, 1874,” and known 
within the State as the “Act for Discovery in aid of Executions,” and 
without the State as the “Judgment Debtors’ Act,” in its entirety is not 
a new law. 

The first section of the Act of 1901 amends the supplemental twenty- 
third section of the original act, as it was modified by the supplement 
passed March 27, 1893. The provisions of ‘the Act of 1893 were ap- 
plicable to judgments obtained in the Courts for the Trial of Small Causes 
(judgments secured before justices of the peace), and restricted its 
application where the judgment was less than $25. The Act of 1901 
repeals the privileges accorded to judgment creditors, whose judgments 
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have been secured in the Small Cause Courts, and repeals the $25 juris- 
dictional requirement. 

The second section of the Act of 1901 amends the supplementai 
twenty-fourth section of the original act, as it was modified by the sup- 
plement passed April 7, 1890. The Act of 1890 restricted the application 
of the act to cases where the fund sought to be impounded was in excess 
of $50 above the statutory exemption; this restriction has been removed 
by the Act of 1go1. 

Section 3, of the Act of 1901, is entirely new legislation, and is the 
section now subject of attack in the Supreme Court. 

The original act and its supplements apply to the income derived 
irom trust estates, where the trust has not proceeded from the debtor, 
“provided the income of such trust property exceeds $4,000.” This im- 
portant fact is not generally known outside of the legal profession of New 
Jersey, but it is important to creditors, because its application prevents 
the creation of exemptions of large trust incomes, forces reluctant debtors 
who are in the enjoyment of such incomes to pay their debts and limits 
the possibility of that Pennsylvania abomination, the “spendthrift trust.” 

Since March 18, 1889, the district courts of this State have had the 
same jurisdictional authority as the Inferior Courts of Common Pleas 
to grant orders for discovery in aid of executions. 

Before the Supplemental Act of 1901 was passed, the provisions of 
the Act were very frequently invoked to compel judgment debtors to dis- 
close their assets, and their application was often successful in securing 
the desired result ; these provisions are so comprehensive and the powers 
of the Court are so drastic that a well-trained lawyer could usually suc- 
ceed in uncovering the secrets of hidden assets and subject them to his 
client’s judgment. 

Section 3 of the Act of 1901, provides a remedy for securing a lien 
upon the salaries and wages of stubborn and reluctant debtors, which had 
theretofore been denied to creditors in this State, and this result is ob- 
tained without working a hardship on the debtor. 

There is no garnishment act in New Jersey, such as is in force in 
many of the States, especially in the West, and prior to the passage of 
the Act of 1901 the wages and salaries of all classes of wage-earners, 
from the humblest laborer to the most affluent corporation manager, were 
exempt from execution and not subject to garnishment. 

Whether the provisions of Section 3 of the Act shall be applied 
to a judgment debtor or not is entirely discretionary with the judge 
before whom the proceedings are brought, and likewise the extent 
to which they shall be applied is similarly a matter of discretion. If 
the wage-earner, by reason of sickness within his family, or because of 
the fact that his family is large and entirely dependent upon his earn- 
ings, or for a other good cause, can show to the Court that he is unable 
to support his family in the station in life in which his abilities have placed 
him, the Courts have shown no disposition to deprive him or his family 
of the necessaries of life sufficient to enable them to enjoy a comfortable 
existence, in order to pay a judgment creditor, by small installments, 
taken from his weekly wage; but where the debtor has an earning ability 
in excess of his family’s needs adequate to pay something on account, be 
it much or little, he has found it a difficult matter to escape the con- 
demnation of the Courts, and their requirement that he satisfy his just 
debts and who, but an unwilling debtor, able to pay his debts, can justly 
complain because of the = administration of so equitable a law? 

The Act of 1901 is looked upon by the members of the bar of this 
State as a beneficent law; its enforcement has been humanely adminis- 
tered and its continuance upon the statute books is most earnestly desired. 
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Whether the- effort now being made before the Supreme Court to 
have Section 3 of the Act of 1901 declared unconstitutional will be suc- 
cessful is, at this time, entirely problematical, and at this writing it would 
be highly improper to discuss the possible action of that Court; but if 
the Court’s determination upon this issue should be against the constitu- 
tionality of the section, the popular demand for some similar remedy is 
so general that it is highly probable that a garnishment act will be 
speedily passed by the Legislature. 


Geo. B. Pulfer Leaves Detroit. 


Mr. Geo. B. Pulfer has resigned his position with the Acme White 
Lead & Color Works, and on January 1, 1906, will become Vice-Presi- 
dent and General Manager of the Ideal Concrete Machinery Company, 
South Bend, Ind. 

Mr. Pulfer entered the employ of the Acme concern in 1889, advanc- 
ing step by step, holding at the time of his resignation the position of 
Assistant Treasurer. 

The esteem in which Mr. Pulfer is held by those connected with 
the Acme Company was shown on the evening of December 22d, when 
six hundred of the Acme people tendered him a farewell reception. 
Addresses were made by Thomas Neal and several others. All expressed 
deep regret at Mr. Pulfer’s departure from their midst. A pleasant fea- 
ture of the gathering was the presentation to Mr. Pulfer of a handsome 
Swiss repeater watch, bearing this inscription: 

“Presented to George B. Pulfer by his friends in the Acme White 
Lead & Color Works, December 22, 1905.” 

Attached to the watch was a beautiful fob, dangling from which 
was a duplicate of Julius Czsar’s signet ring, on which was engraved 
the initials, “G. B. P.” 

In connection with the presentation ceremony a bound scroll signed 
by all the participants in the affair was given to Mr. Pulfer; the scroll 
contained these words: 

“We, your friends and business associates of the Acme White Lead 
& Color Works, wish to convey to you in this scroll the feeling of sincere 
regret which your resignation has aroused, and to wish for you a future 
of abundant prosperity, perfect health and unalloyed happiness. 

“We present for your acceptance this watch and chain, as a token 
of our esteem and good-will. We hope it will ever be a remembrance 
to you of the days that are past and of the friends that you leave be- 
hind.” 

Mr. Pulfer, in his new venture, carries with him the best wishes of 
the members of the Credit Men’s Association, with which he has been 
connected for years, having served as president of the Detroit Credit 
Men’s Association, and as Vice-President and Director of the National 
Association of Credit Men. 


Schedule of Meetings of State Legislatures for 1906. 


Georgia, June 27th; Iowa, January 8th; Kentucky, January 2d; 
Maryland, January 3d; Massachusetts, January 3d; Mississippi, January 
2d; New Jersey, January 9th; New York, January 3d; Ohio, January 
1st; Rhode Island, January 2d; South Carolina, January 9th; Vermont, 
October 34; Virginia, January roth. 
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Bank Credits 


An Address Delivered by Jas. G. Cannon, before the Convention of the 
New Jersey Bankers’ Association, at Atlantic City, N. J. 


Permit me to express to you my appreciation of the compliment 
you have paid me in inviting me to be present to address your Convention. 

I have chosen for my subject “Bank Credits,” the same title I gave 
to an address delivered at Drexel Institute, Philadelphia, on November 
17th, 1892, a little over twelve years ago, at which time there were not 
more than a half dozen Credit Departments in as many banks in the 
United States; and, as I stated in that address, during the entire period 
of the existence of the American Bankers’ Association, from 1875 until 
that date, the subject of “Bank Credits” had never been discussed in a 
practical way by its members. Since that time, however, the subject has 
come up for discussion before many State Bankers’ Associations through- 
out the country, and the introduction of Credit Departments in banks has 
become very general. 

On February 9, 1895, the Executive Committee of the New York 
State Bankers’ Association adopted resolutions recommending to its 
members “that they request borrowers of money from their respective 
institutions to give them written statements over their signatures of their 
assets and liabilities, in such form as the Committee on uniform state- 
ments of the various groups might recommend.” Acting upon these reso- 
lutions, nearly all of the groups of the New York State Bankers’ Asso- 
ciation adopted uniform statement blanks, and the example set by that 
Association has been followed by many Associations in other States. 

In 1898, the National Association of Credit Men, a large and power- 
ful organization of nearly three thousand members, after a year’s investi- 
gation of the subject, adopted uniform statement blanks, which have 
ever since been widely employed. 

On September 7, 1899, the American Bankers’ Association, in con- 
vention assembled at Cleveland, Ohio, adopted a uniform property state- 
ment blank, to be supplied to its members, and thus placed the stamp of 
its approval upon the Credit Department for banks, at the same time 
instructing its Secretary to set up in his office a model department, and 
to furnish information to its members regarding the workings of the 
same. 

You might say that these efforts were practically the beginning of 
credit research, and as we trace the subject during the past twelve years 
and note the growth of these methods and the many difficulties which 
have been overcome, we certainly feel that something has been gained 
by the agitation and discussion of Bank Credits, and much good has 
been accomplished. 

In an address in June, 1896, at the organization of the National 


‘ Association of Credit Men, I stated: “Credit can hardly be classed 


among the sciences, and certainly it cannot be said to be an exact science, 
because it is not governed by any definite, fixed laws.” But after years of 
study of this subject, I am beginning to feel that there are certain 
definite, fixed laws governing credit, and I am prepared to take a step 
forward to-day, designating it Credit Science, and later I hope to be able 
to show you some of its principles, its mechanism, and its guiding rules. 
It is becoming evident to students of financial affairs that there is a 
gradual change of method in the buying and selling of commercial paper 
from that which obtained in former times. Borrowers no longer con- 
fine themselves to one place, but go where funds can be procured to the 
greatest advantage. Merchants in the smaller towns go away from 
home to borrow money, and bankers in smaller cities go away from 
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home to procure investments. Often bankers do not feel that they can 
break the rate locally, but it frequently happens that they will send to 
the large money centers and buy the paper of their home merchants 
at a lower rate than they would feel that they could take the note for 
direct. One-eighth per cent. will take many a business man from home 
for his accommodation. The practice is growing for the banks in larger 
cities to buy commercial paper for their correspondents, and in the face of 
these changes in method it becomes more and more imperative for bankers 
who handle commercial paper, and who are located in the large money 
centers, to be fully informed in the widest measure upon the credit of 
borrowers. 

We have noted the beginnings of Credit Science; we have briefly 
traced its interesting and rapid development during the past twelve years, 
and we have marked the changes in methods which are calling for con- 
stantly improved ways and means of credit research. Let us take the 
measure of the Credit Science of to-day in a few words before we con- 
sider the problems and prospects of the future. 

The corner stone of Credit Science may be said to be the requiring 
from borrowers of statements of the condition of their affairs. This 
has now become an accepted custom in the relation between banks and 
borrowers on commercial paper. It has come to be recognized that the 
practice is of‘ value to both the bank and the borrower, and this may be 
considered the reason for its success. Furthermore, the making of state- 
ments oftentimes renders concerns themselves aware of weaknesses in 
their methods of operation, financial practices and results of business. 
The banker, having a substantial interest in the success of the borrower, 
may frequently give wholesome advice or timely warning from his wide 
experience in commercial affairs and his foresight in monetary matters. 
There is a distinct parallel in the results that have worked out from the 
practice of giving statements to the results with which we are so familiar 
in the methods of the National Banking System. Here statements of 
condition and bank examinations have resulted in wise improvement in 
our methods, in wholesome safeguarding of our funds, in conservative 
financing and in general advantage. Again there is a parallel in the 
results which have developed from the mutual relations of Manufac- 
turers and the Factory Mutual Insurance companies. Here the com- 
panies called for improvements in buildings and equipment, which have 
rendered fire a remote contingency. Whoever doubts the joint interest 
of such a movement has never experienced the paralyzing effect which a 
fire has upon the affairs of any concern. The statement of condition has 
come to stay, and is fundamental in credit matters. 

But if the statement is the foundation of the credit structure, the 
Credit Department may be considered to be the superstructure. This di- 
vision of the bank’s operating mechanism may be said to be the clearing 
house for credit information, the headquarters for credit analysis, the store- 
house of facts relating to those who are commercial borrowers of the bank’s 
money. Our credit men are the watchdogs of the bank’s risks and the 
guardians of the investments made for its correspondents. The depart- 
ment must be manned by our most faithful, reliable, intelligent, tactful 
men, who must be capable of infinite pains, of inexhaustible patience, 
and of absolute loyalty. Their eyes and ears must be open to every con- 
tingency that no sign may go unheeded. They are compelled to walk 
in the ruts of routine and yet be pathfinders constantly. No man who 
works mechanically will develop into a successful credit man. The Credit 
Department should have an equipment commensurate with its impor- 
tance. It should be the inner chamber in all respects. Recorded con- 
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fidences should never be violated, and there should be no latch string to 
this department. Its mechanism of blanks, files, vaults and office fixtures 
should be perfectly adapted to its service, and every means which inge- 
nuity can devise should be utilized to assist its work, 

In our review of the Credit Science of to-day, we have noted the 
universal custom of giving statements. We have glanced over the mech- 
anism provided for the handling of these statements and correlated data, 
but the important feature of all Credit Science is: What is our interpre- 
tation of these statements? I wish to make clear my conviction that a 
statement which is not submitted.to analysis is a menace. Because, first, 
if errors have been made, if lack of judgment on the part of the manage- 
ment of the concern has been shown which is not brought to the attention 
of the borrower; if reckless methods have been indulged in or any dis- 
honesty has been practiced, the very fact that a statement has been re- 
ceived and accepted by a banker either lulls into a sense of security the 
careless or heedless borrower, confirms the reckless financial habit, or 
establishes the dishonesty if such exists. I repeat, that an unanalyzed 
statement is worse than no statement at all. Frank and open statements, 
bearing upon their face the evidence of a true condition of affairs are, 
to my mind, the greatest factors in establishing credit. Nothing will 
more firmly cement the union between borrower and banker than such a 
statement, and nothing will be of more value to a banker and of less harm 
to an honest, enterprsing borrower. Hidden facts are revealed by analy- 
sis, and skill in reading between the lines is an important part of the 
credit man’s training. By this means, weaknesses may frequently be 
discovered and proper steps taken to avert trouble before acute difficulty 
arises. 

Let us summarize then the principles and rules of the Credit Science 
of to-day. 

Its PRINCIPLES: 

1. To reduce losses. 

2. To eliminate disproportionate risks. 

3. To conserve worthy interests. 

4. To war on dishonesty and incompetence. 

Its MECHANISM. 
1. The Statement of. Condition, including 
Assets and Liabilities. 
Annual Business. 
Net Result of Business. 
Commercial Expenses. 

2. The Credit Department. 

Its Guip1nG RULEs in the present state of Bank Credits. 

Rute No. 1. Quick Assets ouly are a basis for loans. 

Rute No. 2. Fixed Assets, only considered as giving an unknown 
support to the Quick Assets. 

Rute No. 3. The Debt Limit of the Borrower has been exceeded 
when his liabilities exceed 50% of his Quick Assets (the so-called 50% 
credit rule). 

Having made a careful review of the Credit Science of to-day, let 
us turn to a consideration of what shall be the next step in its devel- 
opment. At the outset we remarked that there was a growing require- 
ment that bankers in large money centers should be expert in credit mat- 
ters; it is necessary, therefore, that the means of mechanism by which 
we are to inform ourselves should be kept fully abreast of the times. 
Permit me to state my conclusion that the next step in the development 
of Credit Science will be in the direction of accuracy. 
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The trend of every science is toward exactness. The advance to this 
point justifies a further step in advance. Lower rates of interest on 
loans make losses intolerable. General prosperity and other conditions 
with which we are familiar have limited the field for commercial loans 
at paying rates and require us to carefully safeguard any extension of the 
field of loans by exact and accurate credit tests. 

How shall this next step be taken? By establishing the custom of 
requiring statements of financial condition to bear joint certificates of a 
certified public accountant and an engineer. 

As to valuation of Cash Assets. 

As to valuation of Merchandise Assets. 
As to valuation of Plant Assets. 

As to Liabilities. 

As to Net Worth. 

As to Gross Business. 

As to past results of business. 

As to future prospects. 


The certified public accountant has come into prominence within the 
past ten years and his profession has the guarantee of law in most States 
of the Union. He concerns himself with the books of account, and records 
and statements prepared by him have the support of such books, and the 
banker has the sense of security due to the disinterested and impartial 
‘nature of the accountant’s position. He may be called the referee in 
accountancy and the expert on cash valuations. 

The Engineer deals with physical matters. His valuation on mer- 
chandise is essential in determining quick assets. He concerns himself 
with the valuation of the fixed assets and the adaptability of the plant to 
the purposes for which it is being used. His analysis of all correlated 
questions respecting raw supplies, vulnerability to competition, price fluc- 
tuations, trade and similar conditions are essential to a right interpretation 
of statements of concerns affected by such questions, 

But why is this radical step made necessary ? 

Because: 

Inaccurate and dishonest statements aré being constantly received. 

Many statements reach us which are made by irresponsible parties— 
clerks and under-men—and the management is frequently in ignorance 
of true conditions. 

Protection against such is essential. 

The radicalness of the step is only apparent, not real—as all will be 
benefited by the examination proposed. 

The interpretation of credit statements is a technical operation, and 
the statements prepared by trustworthy professional men are generally 
more reliable than those not so prepared. 

The hard and fast 50% credit rule will soon fail, and an exact and 
accurate study of each individual concern will take its place, each concern 
being entitled to credit on its merits. 

Working on imperfect information and applying one credit rule has 
resulted necessarily in a destructive policy. Accuracy will enable us io 
follow a constructive policy, which I believe is more nearly in accord 
with our position in the business world. 

In brief, our next step is in the direction of accuracy. This is to be 
accomplished by having statements subjected to searching analysis cer- 
tified to by certified public accountants and engineers, and then credit will 
be extended strictly on the merit of the individual applying for loans. 

We are a practical people who are more given to consideration of 
improving our methods than to reflection upon our existing greatness, 
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or that of our predecessors. For that reason I have up to this time de- 
voted our attention to progress in methods and means of credit research. 
I will now turn our attention to some practical features of the business 
we are doing based on Bank Credits. I have been much interested in 
determining the relative volume of bank loans on commercial paper to 
the various classes of borrowers. While this relation undoubtedly fluc- 
tuates widely it is my conclusion that the following statement reflects 
about the average condition: 

Commercial Loans by Banks to Manufacturers 

Commercial Loans by Banks to Commission Men 

Commercial Loans by Banks to Jobbers 

Commercial Loans by Banks to Retailers 


This was ascertained from the distribution of 186 different loans 
aggregating upwards of thirteen million dollars. The average distribution 
of some sixty million dollars of loans placed through brokers in New 
York gave the following relative proportions: 

Commercial Loans through Brokers to Manufacturers.... 45% 

Commercial Loans through Brokers to Commission Men.. 15% 

Commercial Loans through Brokers to Jobbers 

Commercial Loans through Brokers to Retailers 


The striking preponderance of loans from banks to manufacturers 
is evident from both of these statements, It becomes of interest to us then 
to study further these various classes of borrowers and I have prepared 
from the statements of some 100 concerns a set of typical balance sheets 
that will bring before us some credit features, which it will be of profit 
to us to study with care. 

Typical Balance Sheet for MANUFACTURERS. 

Number of concerns averaged 62 
SE WOM “cc ewsawaeasacescw res $1,000,000 44% 
NG Sa hie hi narnnle doh snee o's 1,270,000 56% 


IE Sa iin stk weiei sd $2,270,000 100% 
Liabilities. 2776 


Net worth. 73% 
Liabilities, 61% of Quick Assets. 
Gross Sales per $1 Quick Assets $3.30 
for 44 concerns. 
Gross Sales per $1 Total Assets 
for 44 concerns. 
Typical Balance Sheet for Commission MEN. 
Number of concerns averaged 


Re iin vwrismnee vee dak $1,000,000 
RD MI) 806 oo oe 50,000 


TotraL ASSETS. 
Liabilities, 


I i he Se oi tS $530,000 
Liabilities 52% of Quick Assets. 
Gross Sales per $1 Quick Assets 
Gross Sales per $1 Total Assets 
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Typical Balance Sheet for JoOBBERs. 
Number of concerns averaged...........0..ee000- 








SS ee rere $1,000, 000 90% 

SE IY Ci ws Shc veccce reese 110,000 10% 
eS eL UE Uso 5 eee e $1,110,000 100% 

RE aeleusb va vkicnvece ve des 440,000 40% 
eS Ch ee aa ee ees $670,000 60% 

Liabilities 44% of Quick Assets. 

Gross Sales per $1 Quick Assets... .............005 $2.25 

on 25 concerns. 
Gross Sales per $1 Total Assets..........:........ 2.08 


on 25 concerns. 
Typical Balance Sheet for RETAILERS. 








Number of concerns averaged................-005- 6 

inure Lies s bask 0s $1,000,000 75% 

EEE eee: 330,000 25% 
06 cc hadacemedeee $1,330,000 100% 

ee oa Sh She ces ane es 480,000 30% 
es $850,000 64% 

Liabilities 48% of Quick Assets. 

Gross Sales per $1 Quick Assets..............000- $2.33 

on 5 concerns. 
Gross Sales per $1 Total Assets. ...............0.- $1.82 


on 5 concerns. 


The exactness of these relations is not important for our study of 
the principles involved in credit research. Suffice it to say that a study 
of the several balance sheets will, I believe, disclose interesting compar- 
isons. It is instructive to note in these balance sheets the relative pro- 
portion of quick to total assets. 


Manufacturers have Quick Assets...............0065 447 
of Total Assets. 

Commission Men have Quick Assets................ 95% 
of Total Assets. 

te i CO ONE, 6 kin cen ic savnnnsees sows 90% 
of Total Assets. 

Semteiiere Howe Cheick Asmmti. 5 occ ci ccccccseccesevs 75% 


of Total Assets. 


What stronger argument could we have for accuracy in our credit 
methods than that manufacturers, who borrow one-half the money loaned 
on commercial paper, have 56% of their assets in such form that we reject 
them as unknown and unknowable on account of our imperfect information 
and inability to determine their value? 

Again, referring to these balance sheets, let us compare the net worth 
of these classes of borrowers: 

Manufacturers show net worth 73% of their assets. 
Commission Men show net worth 50% of their assets, 
Jobbers show net worth 60% of their assets. 
Retailers show net worth 64% of their assets. 

From the face of this statement the manufacturer maintains an em- 
inently satisfactory margin behind his loans and what we will want to 
know in the future is that this claimed margin is conservatively valued. 
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Let us now examine into the gross sales which tell the tale of the 
entire managerial activity, the mobility of the quick or working capital: 
Manufacturers, Gross Sales per $1 Quick Assets, $3.30. 
(Commission Men, Gross Sales per $1 Quick Assets, $3.60. 
Jobbers, Gross Sales per $1 Quick Assets, $2.25. 
Retailers, Gross Sales per $1 Quick Assets, $2.33. 

Here we are face to face with the most telling factor against a hard 
and fast ‘credit test in that the wide difference in results in the various 
lines of business are brought out. How can a uniform credit test be 
applied to such widely varying lines of business? 

Of equal importance in showing the variations in different lines of 
commercial enterprise are the figuies comparing the gross business done 
per $1 of total assets, representing as it does the total investment in plant 
and working capital. 

Manufacturers, Gross Sales per $1 Total Assets, $1.60. 
Commission Men, Gross Sales per $1 Total Assets, $3.45. 
Jobbers, Gross Sales per $1 Total Assets, $2.08. 
Retailers, Gross Sales per $1 Total Assets, $1.82. 

Becoming more specific in our inquiry we may also come to the 
conclusion that if a uniform credit test fails, when applied to various lines 
of business, such as manufacturing, jobbing, etc., it will also fail when 
applied to various branches of the same line of business. 

The following figures taken from the twelfth census of the United 
States will illustrate the wide variations among manufacturing interests. 
In 1900 the Census Report, covering the various branches of the manu- 
facturing division of commercial affairs showed a proportion of working 
capital to total capital as follows: 


Number 

Concerns 
Food Products............ 61,302 Working Capital 46% Total Capital 
IS ha bis odcwanGicaind 30,048 54% 
oe eee 13,896 - at Sys Si 
RN hos casts attach 47,079 a £69." 5 
SND alibi vitaikien axoh-08 16,989 * i . 
Paper and Printing....... 26,747 ai 72. ae % 
MA Bia adedngs cecke’s 7,861 - wr ea oe e 
CS ceer aden sae 5.444 " ©. se - 
Chay, Glee, ORE. ois sss 14,809 6s “au en 7 
ROU hs bCaee bb nk hades s 16,305 7 eo ere ie 4 
WO: cas ibd dn aA hoaes 15,252 7 “ (giee of 7 
Vehicles for 
Land Transportation...... 10,113 “ * gels? * 
Shipbuilding. ............ 1,116 " hn ae ” 


There will be noted a fluctuation from 37% to 2% and the entire 
industry averaged 48.8%, these variations emphasizing the futility of 
uniform credit tests. 

The Census Report also gave some interesting facts regarding the 
fluctuations in the gross business per $1 working capital and $1 total 
capital as shown below: 


Number Gross Business Gross Business 
Concerns per #1 wkg. cap. per $1 total cap. 


BORG FOO. ..0:0 ence snes 61,302 $5.22 $2.42 
iE aia te lll 30,048 2.24 1.20 
Ce a 13,896 2.33 1.17 
I: Se saniinrs latin kite theres 47,079 2.40 1.09 
NG cnn iea nen hemabie 16,989 2.35 1.71 
Paper and Printing. ....... 26,747 2.70 1.09 
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Number’ Gioss Business Gross Business 
Concerns per $i wky cap. pei $1 total cap. 





Ea silisn i wedihin ke Saws 7,861 1.96 .79 
a te aaa dag 5,444 2.17 I.1II 
eee 14,809 2.28 83 
NS i wide hin oh ae ike 16,305 3.52 1.83 
CE i pdiscntnonewne ee 15,252 3.02 2.28 
Vehicles for ‘ 
Land Transportation. ....10,113 2.42 1.21 
ie ia ack rick uh Rieke 1,116 2.14 .97 
eet a ne ial beh beh kl $2.70 $1.32 


Observing this, it will be noted that the Gross business per one 
dollar of working capital varied from $1.96 to $5.22. The gross business 
per one dollar of total capital varied from 79 cents to $2.42. Does this 
not further emphasize the fact that lines of business should be judged 
strictly on their individual merits, rather than by hard and fast rules? 
It would be interesting, if we had time, to compare many of the branches 
of these industries which vary even more widely than the grand division 
of manufacturers. Every consideration seems to impress the fact that 
one of the cardinal and fundamentai principles of Credit Science must 
be accuracy in all the term implies. This forces us to the conclusion 
that the 50% per cent. Credit Rule as regards quick assets to liabilities 
will not long be the chief factor in fixing upon the responsibility of bor- 
rowers in the light of the wide variation among the various classes enumer- 
ated. The time is coming when we shall be compelled to secure infor- 
mation which is accurate and reliable, and which has behind it the weight 
of certification and proof. 

As to the future: We are naturally looking forward to extending 
commercial loans at paying rates of interest. Inasmuch as loans, which 
are secured by assets not readily convertible into cash, are those which 
are subject to higher rates, it seems probable that the field of the manu- 
facturer, now representing fully one-half of the loans direct from banks, 
is entitled to the most careful consideration in the study of bank credits, 
and is of such importance as to demand of us intelligent examination and 
scientific treatment. 

The manufacturers of the United States, numbering upwards ot 
§00,000 concerns, have a gross business of, probably, $13,000,000,000 
requiring an investment in plant and working capital of $10,000,000,000, 
the working capital being something under $500,000,000, a volume of 
business and extent of investment which is stupendous in the extreme. 
The manufacturer is essentially the prime mover of commerce, and has 
to carry a large investment in plant and machinery. Invention and im- 
provement of machinery and products are continuous, thus making large 
inroads into his sinking fund for renewals and scrapped machinery. He 
must maintain large stocks of raw material and be secure in the con- 
tinuity of his supplies. He must carry large values in goods in process. 
He must risk the fluctuations in the cost of raw materials and sales value 
of his finished goods. He must take chances on changes in style and be 
at the mercy of the caprice of fashion. All of these considerations 
should lead us to count upon the manufacturer as substantial, conserva- 
tive, keen after business, acute for economies, and the extent of his in- 
vestment should give him such an intense personal interest in his enter- 
prise that we should expect to find him the most promising of our appli- 
cants for loans. But to handle this business safely and wisely demands 
accuracy in our credit methods. 

In conclusion, permit me to say ~ Credit Science occupies a prom- 
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inent place in commercial affairs. The requirement of credit is a proper 
and necessary condition of business, and the usefulness of credit is firmly 
established. Every consideration demands of us that as this science de- 
velops it shall be firmly established in all respects upon substantial prin- 
ciples, and as its rules and customs are unfolded from time to time that 
they shall serve to strengthen jointly the bank in extending credit and 
the borrower in taking advantage of the credit. It will require joint and 
harmonious action on the part of all interested in bank credits to success- 
fully accomplish the forward step which has been outlined in these re- 
marks, but if this is accomplished, judging from our experiences in the 
past, the results will be of surpassing value to the entire commercial com- 
munity. Let us restate then the principal facts regarding this advanced 
step 

1. It shall be in the direction of accuracy. 

2. Statements of condition shall be required of borrowers bearing 
the certificate of Certified Public Accountants and of Engineers. 

3. Statements of condition shall be invariably analyzed faithfully 
and accurately, and with all the thoroughness, weight of experience and 
knowledge which can be brought to bear upon them by our best organi- 
zation and equipment. 


Bankruptcy Law Notes. 


If the bankruptcy law is repealed business men must fall back on 
the insolvent systems of the States, and they are as diverse as the number 
of States, and with repeal would come new local statutes to the detriment 
of the creditors from without a State. That is the story of the past, and 
it must be worse in the future because of the vast increase in the business 
of the nation.— Buffalo News. 


A uniform and reasonable law relating to bankruptcy undoubtedly 
makes far greater business security, and it would perhaps be better to 
study the existing law attentively and find out its imperfections, and then 
ask Congress to cure the defects in the present law instead of agitating 
for the repeal of the law as a whole.—Bankers’ Magazine. 


Judge Holt, of the United States District Court, Southern District 
of New York, has promulgated an additional rule in bankruptcy, which 
will to a certain extent interfere with the bankruptcy chasing habit which 
some attorneys practising in the District have acquired. 

The rule is as follows :— 


RuLeE XXXIV. 


“Receivers and trustees in bankruptcy are directed not to retain as 
their attorney or counsel, the attorney or counsel of the bankrupt, of the 
petitioning creditor, of the person applying for the appointment of a re- 
ceiver, of any creditor ; and trustees are also directed not to retain as their 
attorney or counsel any attorney who has obtained proxies and voted upon 
the election of such trustee, or who is an attorney for persons holding such 
proxies, unless a special order authorizing such retainer is obtained. 

“(Signed) THomaAs ALEXANDER, Clerk.” 

This rule is going to put a stop to the rivalry between a certain class 
of attorneys who have kept “ambulance chasers” at the court room. 

There have been numerous complaints made against the proceedings 
of these “chasers,” and the rule will undoubtedly help to keep the court 
room clear of a certain objectionable class. 

Hitherto, when a petition in bankruptcy has been filed at the. court 
one of the satellites of certain attorneys would glance at the papers long 
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enough to get the names of a few creditors and then communicate with 
their employers. The latter would rush to get an application for the 
appointment of a receiver filed before the attorney for the petitioning cred- 
itors, and, unfortunately, have often been successful. The receiver would 
be appointed and, in accordance with an unwritten law, he would be 
obligated to retain as his attorney the one who applied for the appointment 
of the receiver. At the termination of the receivership, the attorney would 
get an allowance for his services as attorney for the receiver, according to 
the value of the estate and the amount of legal services performed. 

A similar rule, issued by Judge Thomas, has been in force in the 
bankruptcy court in Brooklyn for some time, which requires that a special 
order shall be obtained to authorize the attorney for the petitioning cred- 
itors to represent the receiver. 


Failures in 1905. 


Dun’s annual report of commercial failures in the United States dur- 
ing the year 1905, shows that they were 11,520 in number, with assets 
of $57,826,090, and liabilities of $102,676,172, a most striking improve- 
ment, compared with the 12,199 failures in 1904, when assets were $84,- 
438,076, and liabilities $144,202,311. 

The classified statement for the year compares as follows with 1904: 


COMMERCIAL FAILURES. 








Number. Liabilities. 
1905. 1904. 1905. 1904. 
Manufacturing .... 2,726 2,848 $44,252,629 $52,950,473 
eC 8,475 8,808 51,754,503 64,429,644 
 diseeun ets 319 453 6,669,040 26,822,194 
Total ........11,520 12,199 $102,676,172 $144,202,311 
IE 6 wn wieincenis 78 99 20,227,155 28,158,811 


A striking decrease in both number and liabilities of insolvencies in 
the year 1905, as compared with the previous year is a most encouraging 
evidence of the stronger position of the business community, and the com- 
parison with 1903 is still more satisfactory. During the past twenty 
years the amount of capital invested in the various gainful occupations 
has increased almost steadily and the volume of trade expanded so re- 
markably that it would be logical to expect the amount of defaulted in- 
debtedness to rise in a similar ratio. That it has not done so is conclusive 
evidence of progress in the right direction, of the more conservative meth- 
ods prevailing and the generally healthier situation. In the two decades 
just ended there have been many years of prosperity; yet 1899 is the only 
year that recorded smaller liabilities than 1905. 


Interstate Credit Law 


Commerce is interstate; credit is interstate; collections are interstate, 
and debts and debtors must be controlled by a law that is interstate. These 
are the conclusions reached by William H. Hotchkiss, a referee in bank- 
ruptcy, in a recent address upon the national bankruptcy law. 

In the course of his argument Mr. Hotchkiss presented statements 
which he had obtained from lawyers in different States in regard to their 
assignment laws, now replaced by the federal act. These statements show 
that with very few exceptions the majority of creditors have no protection 
under the State laws; that the debtor might pay certain creditors before 
making an assignment, so that the remainder would receive nothing. 
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Especially is this true of Michigan, Missouri, Nebraska, Illinois, Georgia 
and Tennessee, though in many other States the conditions are little, if 
any, better. On the other hand, all that is good in a strong statute— 
such as the Massachusetts insolvency law, for instance—is retained in the 
federal law, with the added advantage that the existing law is uniform, 
interstate, national. 

Yet there are those who ask that the federal law be repealed, that 
we may again come to the chaotic conditions and the pernicious practices 
which obtained before its enactment. Surely, those who urge such a 
procedure can have no idea of what they ask, for, as Mr. Hotchkiss pointed 
out, there is no middle ground. Either we must have one national law 
or forty- five and more different laws, and forty-five times forty-five dark 
and devious schemes for defrauding the creditors. 

The fact is that the national bankruptcy law is a snenelian ts no 
less than the interstate commerce law is it essential to the protection of 
those whose business covers various sections of this vast country.—Dry 
Goods Econonust. 


LOCAL ASSOCIATION NEWS. 





Atlanta. 


A meeting of the Executive Committee of the Atlanta Credit Men’s 
Association was held on December 22, 1905. 

At this meeting arrangements were perfected for the establishment 
of a bureau of adjustment. 

The following committee was appointed to take charge of the bureau: 
Alfred Truitt of Truitt-Silvey Hat Company, M. L. Sterne of Atlanta 
Paper Company, and J. R. Mobley, of A. M. Robinson Company. This 
committee will serve until the annual meeting of the Association, which 
will be held on May 8, 1906. 

The rules governing the bureau are similar to those used by the 
Denver Credit Men’s Association. 

President Moore announces that the facilities of the bureau are at 
the service of members of the National Associ: tion and its affiliated 
branches. 


Boston. 


The Boston Credit Men’s Association held a very successful and 
enthusiastic meeting at the Hotel Bellevue, on the evening of Tuesday, 
December 12th. More than seventy-five members and guests were 
present. 

The meeting was preceded by an elaborate dinner to which all present 
gave earnest and pleasant attention. The efficient President of the Asso- 
ciation, Mr. John R. Ainsley, occupied the seat at the head of the table 
and introduced the speakers of the evening in his usual happy manner. 

The Association was fortunate in having as one of its guests for 
the evening the well-known lecturer and litterateur, Mr. Nathan Haskell 
Dole. Mr. Dole’s remarks were extemporaneous, but were greatly en- 
joyed. He is a man whose culture and wide education, combined with 
his ability to tell others what he knows, make him always a welcome guest 
at functions of this character. In his remarks Mr. Dole suggested that 
Credit Men’s Associations adopt St. Gilpin as a patron saint, because he 
had read somewhere that John Gilpin was well known as “a citizen of 
credit and renown.” 

The principal speaker of the evening was Mr. Nathaniel C. Fowler, 
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Jr., the well-known advertising expert, whose subject was “Business 
Atmosphere.” He said, in part: 

“This address has never been delivered, yet it is semi-second-hand. 
I prepared it as a sort of vocal narcotic for the inmates of McLean 
Asylum. A kind Providence, or something else, intervened, and I was 
not allowed to deliver it. What is their gain is your loss. 

“I have been announced as an advertising counsellor, and am sup- 
posed to know something about publicity. In order that there may be 
no argument, I admit that I do know about advertising. I believe that 
I can give you many facts, figures, and theories about publicity; but to 
do so, I would have to talk about what I know about, and to use truth 
as an accessory. I don’t propose to be handicapped by fact, or to be 
forced to call upon truth for assistance. I would much rather take a 
broader subject, one which I know so little about that I would be un- 
troubled by fact, and therefore be permitted to spread myself and to say 
what I wanted to say irrespective of truth. I know that some of you, 
if not most of you, will appreciate my natural condition, and I feel that 
some of you at least, will realize what a fearful thing it is for a man to 
confine himself to fact and to limit his words to the telling of the truth; 
consequently, by throwing fact aside, and by forgetting all about truth, 
I shall place myself in harmony with you, and feel at home. 

“However, I will not entirely go back on first principles, and will 
smuggle in a little advertising here and there. 

“Comparatively few of you, as I understand it, are advertisers in a 
broad advertising sense. Few of you use the daily newspapers or the 
magazines. Your printer’s ink advertising is confined to the trade paper, 
the circular, the catalogue, and the price-list. But notwithstanding that 
you are not, broadly speaking, advertisers, everyone of you is an adver- 
tiser, for without advertising you couldn’t do business. 

“My definition of advertising is that advertising is anything which 
connects the maker or seller with the buyer. If my definition be correct, 
then the sign on your store, your counters, your shelves, your letterheads, 
your salesmen, and the policy of your business are advertising. 

“One of the essentials of business, whether one be a wholesaler, a 
retailer, a canvasser, or a peanut vender, is the policy of the business. 
That I may go deeper into the psychology of it, I would change the word 
‘policy’ to ‘atmosphere,’ and for a few moments will talk to you upon the 
atmosphere of business, that something which is of vital consequence, 
which stands between no profit at all or moderate profit and the flush 
of profit. I may venture the statement that not one of you makes or 
sells any article which I cannot buy at practically the same price, and 
of practically the same quality, of somebody else. Therefore, you do not 
compete in quality or in price. You are not monopolists, whether you 
want to be or not. To sell what you have to.sell requires the introduction 
of something besides the goods themselves, the price, and the salesman. 
This something is your policy, your individuality, your personality, your 
method and the atmosphere you create in your factory, your store, and 
which surrounds your representatives. : 

“For argument’s sake, I assume that each one of you offers the same 
quality and the same price. I think this is so, and that I need not make 
this point for argument’s sake. Now why is it that John Smith can sell 
John Jones, and that John Black cannot sell John Jones? The reason for 
this lies in the fact that John Jones likes John Smith’s policy better than 
he likes the policy of John Black. There is something about the way John 
Smith does business, something about the atmosphere of his store, the 
character of his representatives, which appeal to John Jones, and this 
something, this atmosphere is what consummates the trade. 
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“T understand that you, in common with other wholesalers, have, or 
are supposed to have, a definite credit method, with established time dis- 
counts. I further understand that many of you, rightly or wrongly, go 
back upon your own self-made principles. For instance, you sell a bill 
of goods with a 5-per-cent., 30-day discount. The buyer doesn’t pay 
in 30 days. Ten days later, you write him a letter, in which you apologize 
for asking for money which belongs to you. In another 10 or 20 days 
you write him again, and repeat the apology. Then you write again 
and again, with or without result. If the man pays, say in go days or in 
120 days, he deducts the 5-per-cent., 30-day discount, and usually you 
take it. Your excuse for doing this is because you are afraid of losing 
the customer. Now, gentlemen, I believe in the cordiality and liberality 
of business, but I don’t believe in the breaking of business prifciples. If 
a principle is worthy of establishment, it is worthy of maintenance. True, 
you may lose a customer by standing by your principle; but I ask you, as 
business men, is it not better to lose an unprofitable customer—a customer 
who won't keep his word, and a customer in bad credit—than it is to 
voluntarily break a principle of business ? 


“I take it for granted that all of you would maintain this credit 
principle if you felt that every one of you would do so. If this be so, 
then you have little confidence in one another. It doesn’t speak well 
for the Credit Men’s Association, if its members haven’t sufficient con- 


fidence in each other to maintain a system of credits admitting of no 
exception. 


“In the first place, I fail to see why it is profitable to sacrifice a 
profitable principle to keep a bad-paying or a non-paying customer. For 
my part, I don’t believe that you cannot trust one another. I believe that 
the reason you don’t trust each other is because you have never seriously 
considered a complete and harmonious binding together—an organization 
standing for more than turtle soup and coffee and cheese. I don’t believe 
that more than a very few of the members of this association would 
break an agreement, if the agreement became a fundamental by-law of 
the association, and the few fellows mean enough to break such an 
agreement of honor, should be punished by being allowed to have all of 
the poor-paying customers they can get hold of. 

“Bad bills have broken more firms than bad business. Getting one’s 
money is essential to the doing of profitable business. I don’t believe it 
pays to continue to do business with a man who will not pay with rea- 
sonable promptness, and who refuses to buy of you if he cannot have 
the 30-day, 5-per-cent. discount when he doesn’t pay for go days. If there 
is any loss in sticking to principle, it is a temporary loss, a much more 
apparent than real loss. There is a fundamental principle in everything, 
even in dishonest business ; and the maintenance of that principle pays in 
the end; while the doing away of that principle means loss, if not a greater 
disaster. There is more honor among men, and especially among busi- 
ness men, who bind themselves together for business principles, than most 
of us believe. A business man of success, whether he be honest or dis- 
honest, sticks to the principles of business doing and to the principles of 
credit, if those principles are made to be a part of broad business policy. 

“Co-operation with the clerk and salesman is necessary. Cordiality 
is essential. But back of it all, and especially in credits, is the necessity 
of an established and unbroken policy, a policy of realized importance, a 
policy as solid as the corner stones of trade. 

“If what I have said, gentlemen, does not apply to you, it will do 
you no harm. You have only to pass it along to the poor fellow who 
needs it.” 
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Cleveland. 

The regular monthly meeting of the Cleveland Credit Men’s Associ- 
ation was held at the Chamber of Commerce building on the evening of 
Wednesday, December 13th. The business session was preceded by a 
dinner. Most of the members of the State Legislature from Cuyahoga 
County, in which Cleveland is situated, were present, and the greater 
part of the evening was devoted to the discussion of legislative matters. 
It was suggested by the legislators that the Association appoint a Legal 
Committee to meet with them at all their regular Saturday afternoon 
sessions. 

Suggestions were presented by well known Cleveland attorneys that 
directors of corporations be made personally responsible for all debts of 
the corporation in excess of the capital stock ; that the law compelling the 
refiling of chattel mortgages every year be repealed, and that the law 
be made the same as that governing real estate mortgages; that a fee for 
the practicing attorney be included in the cost bills of justice court cases 
and that a warehouse lien law be enacted giving warehouse men the same 
rights of lien as is enjoyed by railroad companies. 

Attorney A. V. Cannon addressed the meeting on “Justice Court 
Reform, Warehouse Men’s Lien and the Exemption Law.” As to the 
latter he spoke against any agitation to change the present laws regarding 
exemptions. 

A. B. Thompson spoke on “Corporation Reports.” F. B. Bicknell 
delivered an address on “A Stipulated Fee for an Attorney Successful in 
a Law Suit.” Attorney R. M. Morgan argued on the proposition that 
corporations should be compelled to file affidavits with the Secretary of 
State showing exactly how the capital stock was paid, whether in cash 
or otherwise. Attorney T. F. Quigley talked on “Proposed Changes in 
the Chattel Mortgage and Bill of Sales Law,” and Attorney S. V. Vesey 
addressed the meeting on “Needed Improvements in the Selection of 
Jurors.” He suggested the New York Method of selecting jurors by 
a jury commission. Remarks were also made by Judge J. M. Williams, 
Senator-elect F. C. Howe and others. 

The new President of the Association, Mr. T. P. Robbins, presided, 
and spoke briefly, as did also Harry New, Vice-President, Fred. E. Pile, 
Treasurer, and K. R. Taylor, Secretary. 


Columbus. 


The December meeting of the Columbus Credit Men’s Association 
was held at the Chittenden Hotel, on the 6th inst., at 6 o’clock P. M. 

Dinner was served to about fifty members and guests in the main 
dining-room of the hotel, and the business meeting was called to order 
by President Powell, in his usual graceful manner, at 7.30. After dis- 
cussing some preliminary matters, the speaker of the evening, Mr. A. G. 
Sanderson, State Agent of the Aetna Fire Insurance Company of Hart- 
ford, was introduced and gave a most interesting talk on the subject of 
“Co-insurance from the Insurer’s Standpoint.” Mr. Sanderson took up 
the origin of this branch of insurance, explaining the feeling of confi- 
dence which it inspired, and the advantage to the Company of knowing 
that if the insured failed to carry the percentage of insurance called for 
in his contract, he was a co-insurer to the extent of his deficiency; 
that for this reason the companies could afford to offer a better rate per 
hundred when the property was insured at approximately its value than 
they could give when a smaller amount of insurance was carried without 
the co-insurance clause. At the conclusion of his address, a general dis- 
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cussion of the subject of insurance, co-insurance and the valued policy 
act was engaged in by members and guests, and Mr. Sanderson held the 
floor for nearly an hour, answering questions and explaining more in 
detail the subject which he had covered in his address. The address 
and discussion were most interesting and instructive, and at the con- 
clusion a rising vote of thanks was tendered Mr. Sanderson for his 
courtesy in contributing to the general interest of the meeting of the Asso- 
ciation. Following the discussion, general business was taken up. The 
Interchange Cabinet and Adjustment Bureau were discussed as to certain 
features carried on by them, at the conclusion of which applications for 
membership were received and accepted from the J. E. Wiffenbach Com- 
pany, represented by Gus. Yeager, and the Columbus Brass Co., rep- 
resented by Leo Lindenberg. 


Denver. 


One hundred and seventy-five members of the Denver Credit men’s 
Association attended the ninth annual meeting and banquet of the organi- 
zation, which was held at the Savoy Hotel on the evening of December 
12th. In addition, a large number of representative business and pro- 
fessional men were present as guests of the Association. 

Mr. A. C. Foster presided and acted as toastmaster. The first speaker 
of the evening was Mayor R. W. Speer, who responded to the toast, “City 
Taxes and Improvemtns.” Among other interesting facts stated by 
the Mayor was that “Denver is rich. Her assets amount to about 
$16,000,000 with a total city debt of only $2,200,000.” 

The next speaker was Commodore W. H. Bryant, whose subject 
was “The Credit Man Afloat.” Mr. Bryant gave several humorous and 
witty definitions of the word “afloat,” as applied to credit men, and his 
speech was received with great laughter and applause. 

A. D. Parker, Vice-President of the Colorado & Southern Railroad 
Co., spoke on “Credit System in Commercialism.” “The world is hon- 
est,” declared Mr. Parker, “and there is no necessity for any credit system, 
except for the few. But a very small percentage of the human race is 
dishonest, and therefore the world in its commercial life must necessarily 
be honest. This fact is recognized by business men because if it were 
otherwise cash would be demanded from all customers. Every man who 
is in business, and those who are the representatives of the financial end 
of the business, and, therefore, perhaps the most important, are men who 
must have keen sense of perception. They must learn to understand men. 
They must be able to see little points in their character. Furthermore, if 
a man is to be successful he must see and know the result of every move he 
makes. These characteristics must be present in the make-up of every 
successful credit man.” 

City-Attorney Henry A. Lindsley was next introduced, and made a 
characteristic speech on the subject “Greater Denver.” 

“The Denver Credit Men’s Association and the National Association 
of Credit Men” was the subject assigned to John H. Plummer who fol- 
lowed City-Attorney Lindsley. “To-do justice to’ this. double-barreled 
subject,” said Mr. Plummer, “would require much time and a high order 
of talent. Statistics or a lengthy disquisition would be out of the question 
at this hour, and on a festive occasion. Any enthusiastic member would 
like to talk about the things already accomplished by these Associations, 
but to-night I believe you would prefer to hear me talk about—five min- 
utes. Just enough to let our distinguished guests know we are “going 
some,” as well as they. 
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_ “First, our Mayor and the other grandees must be told that Denver 
is rated A-1 among the credit associations of the country. One reason 
is that Denver really helped to set the pace in practical work. It was 
a Denver man who got the boys to going and he was duly rewarded with 
the highest honor in the gift of the National Association. Reference is 
made to Frederick W. Standart, who gave the National body one of the 
most practical and progressive administrations it has ever had. The 
Denver Association early established bureaus for the handling of fraudu- 
lent failures, the stirring up of delinquent debtors, prevention of over- 
night transfers and the adjustment of complicated business affairs. These 
bureaus are to-day being copied all over the country and everybody in 
the credit line gives Denver due acknowledgment. The National body is 
needed for the stimulus it affords to the local associations, and for other 
good and substantial reasons. It stimulates pride in lining up creditably 
at the annual meetings. 

“The local association that shows something tangible accomplished 
becomes an object of emulation, though happily not envy. Without the 
National body the local associations would not be closely acquainted and 
the element of fraternal feeling would be largely lacking. The weak 
would lack the incentives to become strong, in the absence of a cohesive 
attraction. As Mr. Standart observed in his notable convention address 
this year, the liveliest local associations form the bulwarks of the National 
organization. Some glorious figures might be presented to show what has 
been credited to association work, but one item is enough now. That is 
the record of commercial failures for the eight years prior to 1905, and 
a like period preceding. There were over nine thousand fewer failures 
since the Credit Associations got to work. If this is not sufficient to 
justify our modesty and this blow-out, you must find some other excuse 
for us.” 

Mr. Plummer was followed by Mr. Wm. A. Barrows (The Sage 
Brush Philosopher), who gave a highly interesting address on “Credit as 
a Means of Grace.” 

Various members were called upon, and all agreed that business had 
been exceptionally good for the year just closing, and that the prospects 
for increased business during 1906 were unusually bright and promising. 


Grand Rapids. 


The Grand Rapids Credit Men’s Association held its regular meet- 
ing at the Board of Trade Rooms on the evening of December roth. 
The meeting took on the form of a smoker and a number of topics were 
informally discussed. 

President D. H. Brown occupied the Chair. 

The bulk sales law, which, after much agitation in previous meetings 
and active work on the part of the local organization, was enacted at the 
last session of the Legislature, was among the subjects spoken upon, the 
opinion being that it would prove a most effective protective measure. 

The subject of cash discounts was also taken up and discussed fully, 
and the general impression prevailed that all terms of discount should 
be enforced and not allowed to run over as they commonly do. 

Mr. Fred M. Raymond, of the Commercial Credit Co., spoke on the 
subject of joint deeds and the liability of realty owners under the present 
laws. 

President Brown appointed George F. Sinclair, L. J. Stevenson, M. 
H. Hopkins, B. B. Luten and F. A. Harvey as members of the nominat- 
ing committee, to prepare the list of candidates to be voted for at the 
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January meeting of the Association. Later, on the evening of December 
21st, the full committee met at the Peninsular Club and, in accordance 
with Article 9 of the By-Laws, selected for nomination the following: 
President, A. B. Merritt; Vice-President, E. A. Stowe; Treasurer, J. F. 
Cramer ; Executive Committee, D. H. Brown, G. F. Sinclair, L. J. Steven- 
son, John Snitseler, R. J. Prendergast and John Sehler. 

The Association now numbers 147 members. 


Los Angeles. 


The Angelus Hotel was the Mecca for all ‘members of the Los 
Angeles Credit Men’s Association on the evening of Thursday, December 
28th, for it was there on that date that the Association held its holiday 
meeting and Christmas banquet. Six o’clock was the hour set, and long 
before that hour arrived the spacious lobby and corridors presented an 
animated appearance. The event was one of the most enjoyable in the 
history of the organization. It was also among the most largely attended. 
The menu was of the choicest, showing that the Angelus could ably sus- 
tain its high-class reputation. At every plate was a little Christmas token, 
the whole making a list of most amusing gifts and creating pleasant 
experiences. 

A quartette, consisting of F. W. Wright, Charles Bowes, Ed. 
Bosbyshell and Fred Metcalf, rendered a number of popular and timely 
selections during the course of the evening and were liberally applauded. 
Several solos were also given by the members of the quartette. 

Mr. Frank Simpson, president of the Association, presided and acted 
as toastmaster. . 

Oscar Lawler gave an address on California, and preceding it called 
on the company to rise and pay tribute to the memory of J. S. Slauson, 
one of the pioneers. Mr. John T. H. Lewis made a fine impression 
in his talk on the North and South, saying that there was really no such 
thing in California, for the whole was in fact a great Union. 

Mr, Willis Booth paid compliments to “The Ladies” and Mr. Donald 
Barker read a paper on “Corporate and Partnership Methods of Business 
Association,” which showed marked ability as well as close study of 
modern business conditions, especially with reference to the coast States. 
The guests of the association were profuse in their thanks for the pleas- 
ures of the evening and will look forward with anticipation to the next 
monthly banquet. 


Milwaukee. 


A very interesting meeting of the Milwaukee Association of Credit 
Men was held at the Republican House on the evening of December 13th. 
After the usual dinner the meeting was called to order by the President, 
Richard J. Morawetz, and the matter of establishing an Adjustment 
Bureau was very thoroughly discussed. The committee appointed on 
October 24th to investigate this subject made the following report: 

“To the Milwaukee Association of Credit Men: 

“The undersigned, your committee appointed to confer on the ques- 
tion of the establishment of an adjustment bureau in connection with the 
Milwaukee Association of Credit Men, begs leave.to report as follows: 

“Your committee has met frequently since its appointment, giving 
the matter careful consideration, and with the assistance of data, the 
experience of various other local bureaus now in successful operation 
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and the recommendation of the National Association, advises the imme- 
diate organization of such a bureau. 

“Your committee believes that when this organization is completed, 
along the lines hereinafter suggested, it will not only be a success, but 
also the means of increasing the membership of the association. 

“The Adjustment Bureaus which are being organized throughout 
the United States by different Credit Men’s Associations will do more 
toward preventing and reducing the number of failures than anything 
that has ever been undertaken by Credit Men. 

“Resolved, that the Milwaukee Credit Men’s Association, from funds 
at its command, advance such funds as may be required by the Adjust- 
ment Bureau, said funds to constitute a loan, to be repaid by said 
bureau from its income. 

“Your committee feels convinced that after this bureau has been in 
operation but a short time, it will become self-sustaining, and will soon 
be able to refund any advances made. 

“We include in our report, and herewith submit, the object, rules and 
regulations governing an Adjustment Bureau, such as we recommend. 


“EVAN H. JONES, 
“H. L. EISEN, 

“R. D. BARNEY, 

“E, A. ULBRICHT, 
“CARL H. WALLAU, 


“Committee.” 


The rules and regulations adopted by the Association for the con- 
duct of the Bureau, are as follows: 


1. Name.The Adjustment Bureau of the Milwaukee Association 
of Credit Men. 


2. Object—The object shall be by means of conservative action to 
avert failures or legal proceedings whenever possible; to prevent waste 
of assets and unnecessary loss, and to secure the utmost possible benefit 
to creditors in case of failure and in case of bankruptcy; to secure the 
disposition of management of estates in the interest of creditors ; to pre- 
vent unnecessary expense to the estate; to prevent the allowance of ficti- 
tious claims ; to prevent compromises or compositions for inadequate sums 
by securing proper investigations ; to reduce the expense to creditors; to 
prevent various other abuses, such as sacrifices of assets, delays in adjust- 
ments, and discharge from debts, which could be prevented if properly 
contested. 


3. Committee of Management.—The Committee of Management of 
the Bureau is to consist of five members of the Milwaukee Association of 
Credit Men, to be appointed by the Board of Directors at the first meeting 
following the annual meeting, and shall be at all times under the juris- 
diction of said board. The first committeee shall be appointed immediately 
upon the adoption of this report, said committee to act until the first meet- 
ing after the next annual meeting. 


4. Manager.—(a) There is to be a Manager of the Adjustment 
Bureau, who will receive such salary as may be agreed upon by the com- 
mittee ; this Manager to be appointed by the committee, when the volume 
of business, under ‘the supervision of this committee, shall warrant. In 
the meantime, said committee shall receive and administer such adjust- 
ments, etc., through channels to be decided upon by the committee. 
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(b) The Adjustment Bureau Committee, when organized, shall elect 
a Secretary, whose duty it shall be to keep correct minutes of all the meet- 
ings of said committee, also all correspondence, records,‘documents and 
vouchers until a Manager is regularly designated and employed by the 
committee, or his successor shall be elected, and in either event he shall 
deliver to such successor all minutes, correspondence, records, documents, 
vouchers, etc. 


5. Legal Counsel.—Legal Counsel may be retained by this commit- 
tee, either for itself or for the Manager. 


6. Duties of Manager—1. The Manager, who has charge of the 
Adjustment Bureau shall keep a record of all meetings of the committee 
of management of said Bureau and also a record of all creditors’ meet- 
ings, and perform such other duties as the committee may direct. 


2.—He shall keep a correct record of all moneys received and paid 
out by him. 


3.—He shall give a bond, to be approved by the commitee, for such 
amount as may be determined by the committee, for the faithful account- 
ing of all moneys handled by him. 


4.—When requested by one or more members of the Milwaukee As- 
sociation of Credit Men, to investigate and make a report of the financial 
condition of any firm, he shall at the earliest date thereafter proceed 
to make such investigation and report, and the Adjustment Bureau shall 
charge for his services $10 per day and expenses. 


5.—In case he makes an investigation for any member of the Asso- 
ciation and finds that the party investigated is in an insolvent or failing 
condition, he shall forthwith cease to represent the creditor who sent him, 
and shall act for all creditors and proceed to call a creditors’ meeting in 
order to determine what action to pursue, or if in his judgment it seems 
to be for the best interest of all he may proceed at once to obtain pos- 
session of the business, and other assets of such insolvent debtor, for the 
benefit of his creditors. 


6.—In case of a failure of any firm in which the members of the 
Milwaukee Association of Credit Men are interested, the Manager of the 
Adjustment Bureau shall forthwith call a creditors’ meeting, at which 
shall be determined the proper course to pursue. The said meeting may 
appoint a committee, consisting of three creditors, who, with the Man- 
ager, shall have general oversight and management of the affairs pertain- 
ing to such failure. 


7.—When the Manager shall handle, as. trustee, a bankrupt, insolvent 
or other estate, he shall deduct the following amounts from the dividends 
due the creditors: From dividends due the members of the Milwaukee 
Association of Credit Men, he shall deduct 5 per cent. of the amount of 
the dividend, and from the dividends due outside creditors, he shall de- 
duct 10 per cent., and from accounts that come through attorneys, he shall 
deduct 5 per cent. 


8.—All moneys arising from the above mentioned per diem charges 
and commissions, and all compensations that the Manager shall receive 
by virtue of his position as trustee of insolvent, bankrupt or other estates, 
shall be paid to the Treasurer of the Milwaukee Association of Credit 
Men, and be placed in a fund known as the Adjustment Bureau Fund, 
and the salary of the Manager of the Adjustment Bureau and all other 
expenses incident to said “Bureau, shall be paid from said fund. 
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Memphis. 


The organization of an Adjustment Bureau by the Memphis Credit 
Men’s Association was reported in last month’s bulletin; since then fur- 
ther details have been received. The bureau is organized as a joint stock 
company, with a capital of $10,000, in one hundred dollar shares. The 
officers are J. M. Scruggs, President; H. A. Ramsey, Vice-President; 
J. A. Ely, Secretary-Treasurer, who, together with W. I. Moody and 
C. S. Faxon, will serve as directors. W.B. Edrington has been employed 
as manager of the Bureau. Several cases, which have been reported to the 
bureau are now being investigated. The Memphis Association has re- 
ceived from the National Association a handsomely engrossed set of 
these resolutions adopted at the Memphis Convention: 










Ab rrvas, 


Tpational Assoriation of Gredit Men 


ruth €uunat G onvention, 


has been the recipient of wiost generous, cordial and 
unlimited hospitality at the hand > of the 


Memphis Credit Men's Association 


ands, 
hrreas, Nothing kas beet loft undone to 
proe ie for our welfare, our comfort and 
our pleasizre; ands 
hereas, Sver y detailiof this Convention has 
been arrangedywith moot signal ability on 
the part of the 
Memphis Credit Mens Association 
and ito efficient officers: therefore be it 
Rresulved, 
That the Drational Association of Credit Men s- 


kereby tender to the 


Memphis Gredit Mens Pesadation 


its officers ans committees our appreciation of its- 
courtesy and our moot sincere thanks: for ito Koopitality 


Resolution adopted by a rising vote amid: great 
applause and three cheers fer Diese : 
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New York. 


The regular meeting of the New York Credit Men’s Association was 
held at the Hotel St. Denis, on Friday evening, December 15, 1905. 
Supper was served at 6.30. The large dining room was completely filled 
by the members and their guests, who did ample justice to the following: 


MENU 


Blue Points 
May our imagination never run away with our judgment. 


Thick Green Turtle a l’Anglaise 
Radishes Celery 


May the good old accounts render us better able to estimate the merits of the new. 


Turbant of Halibut Fecampoise 
Cucumbers Potatoes Hollandaise 
In things a moderation keep; 
Credit men ought to shear, not skin, their sheep. 
Breast of Spring Chicken, Georgette String Beans 
The pay-roll is the bottom of business, and when that stops, the bottom drops out. 


Roast Sirloin of Beef au Jus 
Here’s to Prosperity, and may it be given the freedom of 
every house in our Association 


Mixed Salad 


May we be pleased with all who strive to please us. 


Pineapple Renaissance Nesselrode Pudding 
Assorted Cakes 
“T wish,” he said, “you could make pies 
Like mother used to bake;” 
“And I,” said she, “wish that you made 
The dough Pa used to make.” 
Compote of Fruits 
May long service secure strong promotion. 


Roquefort and Neufchatel Cheese 
Toasted Crackers 
May we court and win all the daughters of Fortune, 
except the eldest—Miss Fortune. 


Coffee 


As you ascend the hill of Prosperity, may you never 
meet a friend coming down. 


Malcolm Graham, Jr., President of the Association, presided and 
acted as toastmaster. The principal speaker of the evening was Hon. M. 
Linn Bruce, Lieutenant-Governor of the State of New York, who spoke 
on “Business Men and Legislation,” in part, as follows: 

“The future of America depends as much, and perhaps more, upon 
the energy and integrity of its business men than upon legislation. The 

reatest business concern in this country is the Government of the United 

tates. It disburses more than $600,000,000 annually. The next greatest 
business is the government of the city of New York, which disburses more 
than $100,000,000 annually. And next to that is the government of this 
State, which disburses $26,000,000 a year. 

“Now, I take it that the success of any business house depends not 
only upon the wisdom of its heads, but upon the integrity and energy of 
its men. The success of the great commercial enterprises of the world 
has depended as much upon the men with which the heads have sur- 
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rounded themselves as upon those heads themselves. If business men let 
their business run itself, it will soon run itself into bankruptcy. The 
government of the city of New York will not run itself. The people who 
are concerned in its success must run it. Government in the city, in the 
State and in the country is what the public make it. The kind of govern- 
ment we have is the kind of government we deserve. The same rules that 
apply to make the success of a business house apply to make the success 
of a government. 

“But nowadays anything that the people want they have to get out 
and hustle for. Legislation is just what the people make it. It is no better 
or no worse than they are, and you can make no reflection upon the Legis- 
lature without making reflection upon yourselves. If the men you send 
to the Legislature do not do what you send them to do, do with them just 
what you would do in business—turn them out. But if you want to 
secure legislation you must go about it with the same diligence that you 
display in your business concerns. 

“I believe that there has never been a time when business men have 
really wanted legislation, and have gone out to get it in a straightforward, 
business-like way, that they have failed to get it.” 

Mr. Bruce then paid a tribute to President Roosevelt and District 
Attorney Jerome. He said that he did not wish to deal in generalities ; 
that they were not needed in the business world, but that the people did 
need the old law thundered from Mount Sinai, “Thou shalt not steal.” 
Every man that had a trust to execute, Mr. Bruce continued, ought to 
feel that the same law that applies to the ordinary business world applied 
to him. 

Hon. Geo. E. Waldo, Representative in Congress from Kings County, 
spoke next on, “The Necessity of a Permanent Bankruptcy Law.” After 
recounting the history of national legislation on the subject, Mr. Waldo 
called attention to the fact that under the present conditions the local 
creditors usually got most of the bankrupt’s property, and what was left 
usually was taken by the State by its costly machinery. In other cases 
the bankrupt might dispose of his property to his relatives and friends 
and thus thwart the lawful demands of the créditors. He stated that 
these conditions would have to be remedied in a national law. There 
must be, he urged, some general system devised to prevent frauds in 
bankruptcies. He stated that at present it devolved upon the creditors 
to show that any fraud had been committed by a bankrupt, and argued 
that it should be incumbent on the bankrupt to prove that he had acted 
fairly by the creditors. In conclusion he urged the need of a uniform 
law to govern bankruptcy so that a creditor might be assured of getting 
his due proportion of the property involved. 

Mr. Howard Marshall, of Jos. Wild & Co., New York, was the last 
speaker. He facetiously referred to President Graham’s method in cor- 
nering men into making speeches. Mr. Marshall’s theme was “The Signs 
of the Times.” He spoke on.the spirit of graft at the present time, and 
referred to “the astonishing revelations of investigation in the insurance 
field.” He said that while corruption was being disclosed in high places, 
the credit men’s associations stood for honesty and integrity. His address 
was extemporaneous and forcibly delivered. 

The recently organized Arbitration Committee came in for a good 
deal of favorable comment at the dining table. It was said by a man in 
a position to know, that since the formation of the bureau several cases 
have come to the notice of the arbitration committee and have been 
quickly settled without any expense or loss of time. 

President Malcolm Graham, Jr., announced at the termination of the 
dinner that a meeting had been arranged for the evening of January 26, 
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which, he said, would be called Bankers’ night. The subject to be taken 
up will be a “bankers’ mutual clearing house for commercial paper.” 
Mr. Hepburn of the Chase National Bank, of New York, will be one of 
the principal speakers on that occasion. 

The guests included, among others, President O. G. Fessenden, of 
the National Association; Eugene S. Elkus, of the San. Francisco Credit 
Men’s Association ; and David S. Ludlum, of the Philadelphia Association, 
who is Chairman of the National Committee on Investigation and Prose- 
cution. 


St. Paul Credit. 


Considerable interest and enthusiasm was manifested at the regular 
meeting of the St. Paul Credit Men’s Association, which was held on the 
evening of December 12th. 

A large number of the members were in attendance, and the mem- 
bers of the Minneapolis Credit Men’s Association, to the number of sixty, 
were present as guests. Members of the Association from Duluth and 
Stillwater were also present. The meeting resolved itself into a joint 
meeting for the purpose of hearing the report of the Joint Committee of 
the two Associations, which was recently appointed to outline a plan for 
the establishment of an Adjustment Bureau. 

The Committee made its report, which met with a favorable reception, 
and upon motion the plan suggested by it was enthusiastically adopted. 
An Adjustment Bureau has been agitated and under consideration for 
some time, and universal satisfaction was expressed when the project was 
finally consummated. The Bureau will be operated in connection with the 
Northwestern Jobbers’ Credit Bureau, which is-maintained by the mem- 
bers of the St. Paul and Minneapolis Credit Men’s Associations. The 
members of the two associations are taking more and more interest all 
the time in the work of their respective associations, and it is confidently 
expected that the Adjustment Bureau will prove a valuable adjunct. 


Spokane. 


The second annual meeting and banquet of the Spokane Jobbers’ 
Association was held in the Moorish room of the Hotel Spokane. 

Besides the representatives of the firms holding membership in the 
Association, a number of specially invited guests were present, so that the 
corridors and lobby of the hotel presented quite an animated appearance 
prior to entering the banquet room, where over one hundred representa- 
tive business men found seats around the bountifully spread board. 

After the banquet, amid the curling smoke from fragrant Havanas, 
Mr. J. M. Comstock, President of the Association, called the meeting to 
order, and spoke, in part, as follows :— 

“This banquet somewhat reminds me of the school boy who was 
asked to explain the meaning of the words like and love. The boy 
promptly said ‘I like my papa and mama; but I love pie.’ That is the 
way I feel about the Spokane Jobbers’ Association. 

“This is the second annual meeting of the jobbers, and it tells of a 
successful association, and an association where the friendly feeling among 
business men has been augmented. One of the chief benefits of the asso- 
ciation, I should say, is that it has buried the feeling that heretofore 
existed. 

“During the year, questions that were somewhat foreign to the pur- 
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poses of the association were introduced; but they were parried because 
they were questions that might result in division. Credit matters were the 
chief reason for which this association was formed. In that field it has 
been a success. 

“One of the objections that has risen to us was from merchants in 
outside towns, who objected to our closing out stocks we had taken in 
their towns. They wanted us to bring the stocks to Spokane. The asso- 
ciation closed out these stocks to the best possible advantage and as quickly 
as possible. The results of our work have been eminently successful.” 

The Secretary-Treasurer, Mr. J. B. Campbell, submitted his report 
for the fiscal year ending December 1, 1905, as follows :— 


Number of members, December 1, 1904. ...........-200- 40 
= received during PO iedivcta tae wantiee 16 

Total number of members, December 1, 1905............. 50 
Received EEE a ae a $2,284.01 
Ty, i. 0k» vic 0i0d'0ip ed hanes 2,322.50 
rl a ct oY $4,606.51 
ee RE TOF GO WORE. 0.65.0 <0 i oc0 sc0eercevions 3,423.17 
Balance on hand, December 1, 1905................ $1,183.34 


During the year, $66,589.73 in cash has been handled, of which $30,- 
000 represents collections for the members at a cost of 2 per cent. only; 
or a total of $600, as against the usual Io per cent. (or $3,000), showing 
a saving of $2,400 in fees. 

Twenty-two cases have been handled as Trustee outside of the Courts. 
After deducting all expenses the creditors of these twenty-two cases re- 
ceived an average dividend of 52 1-3 per cent. The total cost for attorney 
fees in handling the twenty-two cases was $45.00. Two paid out in full; 
one, 92 per cent.; one, 85 per cent.; one, 13 per cent.; one 18 per cent.; 
and all others above 25 per cent. 

Five cases were handled as Trustee in Bankruptcy. They will pay 
the creditors an average of 18 3-5 per cent. One paid 18.6 per cent.; one 
will pay nothing; two estimated at 20 per cent.; one estimated at 40 per 
cent. In these five cases it is estimated the attorney’s fees will be $500.00. 
This is a low estimate and the amount will probably go much above this. 
This, in view of the fact that the attorney fees in these cases have been 
kept much lower than has been customary heretofore in such matters. 

To show that assets have nothing to do with the foregoing compar- 
isons, two cases are cited where the assets and liabilities were about the 
same: 

Eastern Washington Com. Co. had, when it went into bankruptcy, 
the following assets and liabilities: Assets, $3,406.66; liabilities, $3,311.50. 

All assets were sold for the sum of $925.00, after having a great many 
buyers to view the property. The total expense was $197.55. The estate 
paid 18.6.per cent. 

Kennett & Fleming, who assigned to the Association, had the follow- 
ing assets and liabilities: Assets, $3,140.15; liabilities, $3,354.04. 

We realized from the assets $1,805.86 net. The expenses amounted 
to the sum of $45.46, and the estate paid to the creditors the sum of 54 
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per cent. less the percentage charged by the Association, which to mem- 
bers was 2 per cent., and the amount paid to non-members 5 per cent. 


Respectfully submitted, 
J. B. CAMPBELL, Secretary and Treasurer. 


Mr. George S. Brooke, President of the Fidelity National Bank, was 
then introduced. He said :— 

“As President of the Spokane Clearing House Association I am 
pleased to be with you to-night. I would learn the antecedents of the 
man with whom I am to do business. I believe in heredity. I should 
hesitate to employ the son of a thief in my bank. Again, we should re- 
member that the man who is honest to-day may be dishonest to-morrow. 

“As bankers and business men we should support institutions that 
are training schools for character. I do not agree with some that business 
is selfish. We are in business for gain, it is true; but we are in it for 
honor as well.” 

Frederick H. Mason, of the Holley-Mason Hardware Company, was 
called upon to speak on “Success,” and was introduced by Mr. Comstock 
as a man who knows what success means. Said Mr. Mason :— 

“T am also glad that we have become a member of the National 
Association of Credit Men. With the national association watching a 
man and the local association watching him, it will be hard for a dishonest 
man to come out here and go into business with the intention of defraud- 
ing his creditors.” 

J. D. Campbell, referee in bankruptcy, was the next speaker. Mr. 
Campbell told of the benefits derived by the association from the bank- 
ruptcy laws. 

Addresses were also made by Mr. L. F. Boothe, of the Boothe- 
McClintock Co.; and Mr. W. E. Cullen, of the Powell-Sanders Co. 

Prior to adjournment the annual election of officers was held, result- 
ing in the re-election of Mr. J. M. Comstock, as President, and Mr. J. B. 
Campbell, as Secretary-Treasurer. The following trustees were elected 
to serve for one year: J. M. Comstock, R. C. Dillingham, J. W. Graham, 
T. S. Griffith, W. E. Cullen, H. D. Trunkey and Frederick H. Mason. 

Music was furnished by an orchestra. Miss Lucile Palmer, of the 
Silver Grill, sang several solos by invitation, one of the numbers being a 
skilful parody on some of the leading members of the jobbers’ association. 


Youngstown 


At a meeting of the Youngstown Credit Men’s Association held at 
the Chamber of Commerce on the evening of December 29th, the proposi- 
tion to establish an Adjustment Bureau was taken up for consideration 
and thoroughly discussed. President Dales presided. After the matter 
had been fully canvassed a vote was had and it was unanimously decided 
to organize and put the bureau in operation at once. It was decided, also, 
to incorporate the bureau under the laws of the State of Ohio. 

Mr. W. C. McKain, who is the Referee in Bankruptcy for the dis- 
trict in which Youngstown is situated, was chosen as manager of the 
bureau and his salary determined upon. Proper committees were ap- 
pointed to secure the charter from the State and to draft the rules and 
regulations under which the Bureau will operate. 

During the discussion members of the Association declared that 
they already have enough business in sight for the bureau to pay all 


expenses for the first year of its operation and to guarantee its complete 
success. 


45 








STANDING COMMITTEES, 1905-1906. 


Lectstative CoM MITTEE. 


Alfred H. Burt, Chairman, Burt-Sindele Fac- 
tory, Buffalo, N. Y. 
W. fin, Moore & Handley Hdw. Co., 
Birmingham, Ala. 

cS A. Apter Oklahoma Vinegar Co., Ft. 
Smith, Ark. 


5. Th Simpson, S Simpson & Hack Fruit Co., 
Cal.; Melville Kisuber, 
Klauber- angenheim Co., San Di 
Cal.; Robert L. Toplitz, "Robert L. 
litz & Co., San Francisco, Cal. 
R. R. Gillette, J. S. Brown & Bro. Merc. Co., 
Denver, Colo. 


Edw. J. Pearson, 
Hartford, Conn. 
John R. Hudson, 


The Jewell Belting Co., 
Delaware Hdw. Co., Wil- 


mington, 

R. V. etna.” The Covington Co., Jackson- 
ville, Fla. 

W. H. ao M. C. Kiser Co., Atlanta, Ga.; 
W. Finegan, 3. Rosenheim & ns, 
a 

ee te A ome. Reid, Murdoch & Co., 
Chicago, Ill. 


F. 7 oe Day, Havens & Geddes Co., Indianapolis, 


W. _ * Robbins, Ratcliff-Sanders Gro. Co., 
Vinita, I 
B. e man, Sioux City, Ia. 

fone’ B ouse, Lehmann-Higginson Gro. Co., 
Wichita, Kan. 

Cc &. Nordeman, J._M. Robinson, Norton & 


Co. Louisville, Ky. 

c.-S. Foster, Louisiana Tobacco Co., New Or- 
leans, La. 

H. B. Crosby, A. H. Berry Shoe Co., Port: 
land, Me. 

J. Ross Diggs, Diggs-Vennaman Co., Balti: 
more, N 


C. H. Arnold, Miner & Beal, Boston. Mass. 


G. R. Treble, Lee & Cady, Detroit, Mich.; 
ohn Sehler, Brown Sehler, Grand 
ae Mich. , 

Cross, F. A. Patrick & Co., Duluth, 

ao : S. Kolliner, Kolliner Bros. & 
Newman, Minneapolis, Minn.; A. 
Young. Finch, Young & McConville, St. 
Paul, Minn. 


Samuel Rothenberg, Marks, Rothenberg & Co., 
Meridian, Miss. 


E. A. Krauthoff, oe New & Krauthoff, 
Kansas City, M . McBride, Dd. 
Smith Drug Co., * Se. gsi, Mo.; R. 
ey immons St. Louis, 

0. 

Chas. E. Virden, Ryan & Newton Co., Butte, 

i 


Jas. Kennard, Western Paint & hs Co., 
Lincoln a * Dna i & . P. Kir- 
kendall & Co. mah a, N 


Chas. T. Page, Page Sateen Co., Concord, 

Henry L. Kehrl, Newark Varnish Works, 
ewark, N. J. 

Cc. G — ross-Kelly & Co., Las Vegas, 


Bovsss parcel. Jos. Wild & Co., he York, 

Geo. G. Ford, Ross, 

Rochester, N. Y.3 Chas. F. "Polke ‘Polk & 
sie er Co., Troy, N. Y. 

x Hl pik Bey Mfg. "Co. Winston-Salem, 


:. 

Keloon A. Saetck, Hall-Robertson Hdw. Co., 
Fargo, N. 

Max Sievers, ‘Feder- Silberberg oni Cincin- 
nati, Ohio; W. J. Glidden, Gl idden Var- 
nish Works, Cleveland, Onio; Edson B. 
penal. Green- Joyce Co., Columbus, O.; 
Geo. L. Fordyce, Geo. L. Fordyce & Co., 
Youngstown, Ohio. 

Eugene Miller, Kerfoot, Miller & Co., Okla- 
“ Okla. 

. Roberts, Lang & Co., Portland, Ore. 


a 


Jos. S. Potter, Folwell Bros. & Philadel- 
phia, Pa.; Jones, Allen Sy et 
, an 


c...&. Sisson, ce Sisson Co., Providence, 


John Cc. Tiedeman, Otto Tiedeman & Son, 
Charleston, S. C. 


Wm. Koenig, a” + Andrew Kuehn Co., Sioux 


alls, 
A. Sst Trigg, i & Co., Chat- 
tanooga, Tenn.; . Williamson, Nash- 
ville, Tenn.; A. E Carruthers, Car- 
Memphis, Tenn. 


Jas. 


ruthers-Jones Shoe Co., 
John P. King, Southern Cold Storage & Pro- 


duce Fort Werth, Tex. 

W. E. Greene, The W. E. Greene Co., Bur- 
lington, Vt. 

E. F. Sheffey, Craddock, Terry & Co., Lynch- 
burg, a; : L. 


Whichard, Winston- 


Norfolk, Va.; John B. 
Metzger, W. ‘H. Miles Shoe Co., Rich- 
mond, Va. 


ee . Fischer, Fischer Bros., Seattle, Vee. 
=. tare. Deleplain Dry Goods Co., Wheel- 


Va. 
Jas. MLeod, Roundy, Peckham & Dexter Co., 
Milwaukee, Wis. 


MEMBERSHIP COMMITTEE. 

Jay B. Pearce, Chairman, The J. B. Pearce 
Company, Cleveland, Ohio. 

Wm. F. Lyon, The Cady-Ivison Shoe Com- 
pany, Cleveland, Ohio. 

Frederick A. Grossenbacher, The renting & 
Welch Company, Cleveland, Ohi 

Kenneth R. Taylor, The Lorain Coal “a Dock 
compen. Cleveland, Ohio. 

W. Pattison, The W. M. Pattison Supply 

Gamer Cleveland, Ohio. 

Business LiterRatuRE COMMITTEE. 

. A. Given, Chairman, Fit Dry Goods 

Company, Pittsburgh, 

L. C. Sadd, The Nevin Paint Company, Pitts- 


Whichard Co., 


burgh, Pa. 

J. L. Dickson, Siller, Narten, Barnes Com- 
any, seen Pa. 
Ab 8 allee, Mellon National Bank, Pitts- 
cae Pa. 


©. i.’ Cree, Alling- Corry Company, Pittsburgh, 


COMMITTEE ON IMPROVEMENT OF MERCANTILE 
GENCY SERVICE, 


W. G. Seely, Jr., Chairman, The Detroit Stove 
Works, Detroit, Mich. 


J. J. Crowley, Crowley Bros., Detroit, Mich. 
Murray D. asson, Parke, Davis Co., 
troit, Mich. 


H. Zenner, Zenner Disinfectant Company, 
Detroit, Mich. 

C. A. Simon, Acme White Lead and Color 
Works, Detroit, Mich. 


CoMMITTEE ON CrepDIT DerpartTMENT Metuops. 
Eugene E. Elkus, Chairman, Elkus-Brenner 
Company, San Francisco, Cal. 
W. C. McCloskey, Pacific Hardware & Steel 
Company, San Francisco, Cal. 
Geo. p Nevin, Nathan, Dohrmann Company, 
San Francisco, Cal. 
aS 3: Seapelt — Bros., San Francisco, Cal. 
J. Brandenstein & Co., San 


Gal 
Wm. <——o Holbrook, Merrill & Stetson, 
rancisco, Cal. 


Committee on Crepit Cooperation. 
Geo. L. Pender, Coseyen. American National 
Bank, Richmond, 
W. 7 Caster, =.” Webster & Co., Balti- 


d. 
E.  Sheffey, Craddock, Terry & Co., Lynch- 
urg, 
c. io 1, Whichard, Winston-Whichard Co., Nor- 
= Kirkland, J. K. Orr Shoe Co., Atlanta, 
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STANDING COMMITTEES, (Continued) 





COMMITTEE ON INVESTIGATION AND PROSECUTION 
OF THE NATIONAL ASSOCIATION 
or Crepit MEN. 
David S. Ludlum, Chairman, Philadelphia Na- 
tional Bank, Philadelphia, Pa. 
Joseph Marks, ‘A. Lehmann & Co., New Or- 
leans, La. 


David H. Brown, Century Furniture Co., 
Grand Rapids, Mich. 
H. M. Powell, The Wolfe Bros. Shoe Co., 


Columbus, Ohio. 
L. J. Kadeski, The Defiance Garment Manu- 
facturing Co., St. Louis, Mo. 


COMMITTEE ON Fire INSURANCE. 


James L. McWhorter, Chairman, Montgomery- 
oore Mfg. Co., Nashville, Tenn. 
W. Alfred Wilson, W. A. Wil & 
Wheeling, West Va. ae een 


D. E. Jones, Dudley E. Jones & Co., Little 
Rock, Ark. 


Lee Hays, L. Hays Saddlery and Leather Co., 
ichita, Kansas. 


T. P. Holland, Tootle-Wheeler & Motter Mer- 
cantile Co., St. Joseph, Mo. 





Directory of Officers of Affiliated Branches - 
of the National Association of Credit Men. 





BRANCH ASSOCIATIONS. 


ATLANTA, GA.—Atlanta Credit Men’s As- 
sociation. President, Wilmer L. Moore, 
W. L. Moore & Co.; Secretary, E. L, 
Rhodes, Ernest L. Rhodes & Co. 

BALTIMORE, MD.—The Credit Men’s Asso- 
ciation of Baltimore. President, A. L. 
Rosenaur, . oo Bargain House; 
Secretary, S. D, Buck, 103 Hopkins Place. 


BIRMINGHAM, ALA. —Birmingham Credit 
Men’s Association. Roogeens R. A. Por- 
ter, Goodall, Brown & Co.; ADS G 
B. McVay, Amzi Godden Co. 


BOSTON, MASS.—Boston Credit Men’s fe 
sociation. President, ae = ar 
Brown, Durrell & Co.; 

Bird, 1020 Tremont building 


BUFFALO, N. Y.—Buffalo Credit Men’s As- 
sociation. President, Alfred H. Burt 
Burt & Sindele; Secretary, J. J. Dolphin. 
187 Hoyt Street. 

CHATTANOOGA, TENN.—The Credit Men’s 
Association of Chattanooga. President, 
A. T. Ham, Miller Bros. Co. 


CHICAGO, ILL.—The Chicago Credit Men’s 
Association. President, — C. Boss. 
Liquid Carbonic Co; Secretary, John 
Griggs, No. 218 La Salle St. 


CINCINNATI, O.—The Cincinnati Credit 
Men’ s Association. President, Geo. Gucken- 
berger, Atlas National Bank; Secretary, 
Henry Bentley, 210 Bell Block. 

CLEVELAND, O.—Cleveland Credit Men’s 
Association. President, T. Robbins, 
Cleveland Hdw. Co.; Secretary qaeeeme 
R. Taylor, Lorain Coal and Dock C 

COLUMBUS, O.—Columbus Credit Men's # 
sociation. President, H. M. Powell, The 
Wolfe Bros. Shoe Co.; Searetesy. Benson 
G. Watson, Union National Ran Bldg. 

DALLAS, TEX.—Dallas Credit Men’s Asso 
ciation. President, E. J. Gannon, Ameri- 
can Exchange National Bank. 


DENVER, COL.—The Denver Credit Men’s 
Association. President, 1 L. B. Bridaham, 


fo Saas Deve, S retary. I. 
Babcoc! pene Fisher Stores Co.; 
oe Mathew, 


Colorado National al tends Building 
DES MOINES, IOWA.—Des Moines Credit 
Men’s Association. President, W. PR 
Mitchell, Chamberlain Medicine Co.; Sec- 
retary, D. M. Douglas, Bentley & Giiased 


Co. 
DETROIT, MICH.—Detroit Credit Men 
President, Walter G. 


suciation. Seely Je fe. 

Detroit Stove Works; Secretary, 

Compbett, No. 506 Wayne County Bask 
dg. 
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DULUTH, MINN.—The Jobbers’ Credit As- 
sociation. (Duluth-Superior.) President, 
Daniel Waite, Blake & Waite Co.; Secre- 
tary, James H, Nolan, Knudsen-Ferguson 


Fruit Co.; Assistant Secretary, 
Green. 

FORT WORTH, TEX.—Fort Worth Credit 
en’s Association. President, A. P 


Foute, Waples-Platter Gro. Co.; Secretary, 
Geo. Diehl, Credit Adjuster. 


GRAND RAPIDS, MICH. — Grand Rapids 


Credit Men’s Association. President, 
A. B. Merritt, Valley City Milling Co.; 
goavenney, E. A. Stowe, The Tradesman 
o. 
HOUSTON, TEX.—Houston Credit Men’s 
iation. President, J. T. Gibbons, 
ee Packing Co.; Secretary, Geo. P. 
rown. 


KANSAS CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, Geo. H 
Edwards, Edwards & Sloane Jewelry Co. 
Secretar ry: Edwin A. Krauthoff, Karnes. 
New & Krauthoff. 

JACKSONVILLE, FLA.—Jacksonville Credit 
Men’s Association. President, C. W. Bart- 
leson ; Secretary, J. W. Clark. 


LINCOLN, NEB,—Lincoln Credit Men’s As- 
sociation. President, — Herman, Her- 


man Bros. Mfg. Co.; Secretary, Frank 
Barr, 507 Richards Block. J. 


LOS ANGELES, CAL.—Los Angeles Credit 
Men Association. President, Frank 
ee Simpson Hack Fruit Co.; 
soaretery, W. C. Mushet, 323 Bullard 

g. 


LOUISVILLE, KY.—Louisville 
Association. President, S. 
Hilpp & Co.; Secr 
Mendel, Weinstock & 


LYNCHBURG, VA.—L; hie Credit Men’s 
Association. President J. D. Bell, 
go ey coe ay: Secretary, i 

Horner, Oglesby-De Witt Company. 

MEyrats. TENN.—The Memphis 

en’s “Association. President, John W. 
Bailey, Day & Bailey Grocer 'Co.; Secre- 
tary, J. C. James, rr  iiedioas St. 


MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President, R. J. 
Morawetz, The Merowsts “a HM SON, 
H. M. Battin, Standard O) 


MINNEAPOLIS, MINN. See lis Credit 
Men’s Association. President R. mes 
bury, Sali Salisbury & Settevtes: Secretary, M. 

adger, 


. Patterson & Stevenson 


Credit Men’s 
A. Hilpp. S.A 
i le Ruthenburg, 


Credit 








NASHVILLE, TENN.—Nashville 
Men’s_ Association. President, H. 
Sperry, Sperry & Walsh Hat Co.; Secre- 
tary, Geo. . Thomas, American Building. 

NEW ORLEANS, LA.—New Orleans Credit 
Men’s Association. President, A. H. 
Kaiser, Picard, Kaiser & Co.; Secretary, 
ao Bartlette, B. J. Wolf & Sons. 


NEW YORK, N. Y.—The New York Credit 
Men’s Association. President, Malcolm 
Graham, Jr., F. O. Pierce Co.; Secretary, 
H. J. Sayers, No 320 Broadway 

NORFOLK, VA —Norfolk Credit Men’s Asso- 
ciation. President, A. Lee Rawlings, 
Oberndorfer Company, Inc., Secretary, 


OMAHA, NEB.—The Omaha Association of 
Credit Men. President, T. W, Austin, 
American Hand-Sewed Shoe Co., Secre- 
tary, E. G. Jones, Credit Clearing ‘House. 


PHILADELPHIA, PA.—The Philadelphia 
Credit Men’s Association. President, Frank 
S. Evans, a eriee & Clothier; Secre- 
tary, S. W. Severson, Room 702, No. 1001 
Chestnut St. 

PITTSBURGH, PA.—Pittsburgh Association 
of Credit Men. President, W. A. Given, 
a Pittsburgh Dry Goods Co.; Secretary, 

. L. Danahey, Monongahela Bank Bldg. 
tos D, ORE.—Portland Association of 
Credit Men. President, A. H. Devers, 
Closset & Devers; Secretary, W. L. 
Abrams, Allen & Lewis. 


RICHMOND, VA.—Richmond Credit Men’s 
Association. President George L. Pender, 
American National Bank; Secretary, Jo. 
Lane Stern, 1014 East Main St. 

ROCHESTER, N. Y.—The Rochester Credit 

Men’s Association. President, J. H. Lem- 

rt, Solomon Bros. & Lempert; Secretary. 

Edward Weter, Yawman & Erbe Mfg. Co. 

JOSEPH, MO.—St. Joseph Credit Men’s 

Association. President, C. S. te 

Wyeth Hdw. Mfg. Co.; Secretary, B. 

Pinger, Englehart-Davison Mercantile Co. 

LOUIS, MO.—The St. Louis Credit Men’: 

Association. President, L. D. Vogel, Char- 

ter Oak Stove & Range Co.; Secretary, A. 


Credit 


ST. 


ST. 


H. Foote, #03 Granite Building; Assistant 
Secretary, Ford La B. Wilson, 503 Granite 
Building. 
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ST. PAUL, MINN.—St. Paul Credit Men's 
Association. President, W. H. a e, 
T. L. Blood & Co.; Secretary, H W 
Parker, Merchants’ National Bank. 


SAN DIEGO, CAL.—The Credit Association 
of San Diego. President, Simon Levi, 
400 Fifth Street; Secretary, Sam Ferry 
Smith, 841 Fifth Street 


SAN _. FRANCISCO, CAL.—San Francisco 
Credit Men’s Association. ~—— G. 
Brenner, Elkus-Brenner Co.; Secretary, 
Ben Armer, No. 535 Parrott Bldg. 


SAVANNAH, GA.—Savannah Cat Men’s 
Association, one Wm. ©, Rpeasen, 
& Co.; Secretary, W. J. Don- 

lan, ‘eons of Commerce. 


SEATTLE, WASH.—Seattle Credit Men’s As- 
sociation. President, F. T. ‘Fischer, Fischer 
Bros.; Secretary, Geo. F. Telfer, National 
Grocery Co. 


SIOUX CITY, IA.—Sioux a" Bureau of 
Credits; President, R. M aker, Baker 
Hardware Co.; Secretary-Treasurer, C. N 
Lukes, Security National Bank. 


SIOUX FALLS, S. D.—Sioux ‘Falls Credit 
Men’s Association. President, J. 
—_ Fenn Bros., Inc.; Secretary, R. J. 
one 


SPOKANE, WASH. er Comsic Asso- 
ciation. President, mstock, Spo- 
kane D. G. Co.; bees ; 
bell, 308 Empire State Building. 

TROY, N. Y.—Troy Credit Men’s Association. 
President Hugh Galbraith, The Boutwell 
Milling & Grain Co.; ; Secretary, A. B. 
Cobden, People’s Bank. 


WHEELING, W. VA.—The Wheeling Credit 
Men’s Association. President, Chas. W. 
Franzheim, The Wheelin Potteries 
Company; Secretary, Samuel W. Harper, 
Harper & 

WICHITA, KAN.—Wichita Credit Men’s As- 
sociation. President, O. P. Taylor, The 
{ohesten & Larimer D. G. Co.; Secretary, 

illis Davis, Suthwestern Drug Co, 

YOUNGSTOWN, O.— Youngstown Credit 
Men's Association. President, W. L. 
Dales, National Biscuit Co.; Secretary, 
Charles W. Gilgen, Chamber of Commerce. 


Camp- 














List of cities where bureaus for the ex- 
change of credit information or adjustment 
bureaus are being operated by affiliated 
branches of the National Association of 
Credit Men: 


Adjustment Bareaus 
Milwaukee, Wis. 
Nashville, Tenn. 
Philadelphia, Pa. 
ers Pa, 
Portland, Ore. 
San ~~ Cal. 
Seattle, Wash. 


Spokane, Wash. 
Youngstown, Ohio 


Bareaus for the Exchange of Credtt Information 
Baltimore, Md. Memphis, Tenn. 


Birmingham, Ala. Minneapolis, Minn. 
Columbus, Ohio 





Laws Regulating. the Sale of Stocks 
of Goods ih Bulk have been 
wae upon tte Statute Books of 


California . ‘Massachusetts: 
Colorado‘ | Michigan 
Connecticut: | Minnesota 
Delaware New York 
Dist. of Columbia 


The National Association of Credit Men 
publish a pamphlet containing all: these laws, 
as well as Court decisions, and other important 
matter on the subject, Members may obtain this 
pamphlet upon application to the Secretary- 


Treasurer 





